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‘Best Heat Under the Sun’’ 


Best materials throughout—largest number 
of exclusive, most desirable, built-in-features 
—nationally known, through years of con- 
sistent, dominating advertising—prices that 
enable you to meet competition—these are 
basic reasons why Caloric Furnaces are real 
money makers. Write or wire AT ONCE for 
the details of an unusually attractive prop- 
osition. 


THE MONITOR FURNACE COMPANY 


108 Years of Service 


CINCINNATI, OHIO 


Also manufacturers of MONITOR, MERRIMAC, BIG BOY 
Pipe and Pipeless Furnaces and OILECTRIC Burners. 


CALO RR be. 


SYSTEMS OF CIRCULATING HEAT 
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VIEW OF CASTINGS OF THE 
SUPER-SMOKELESS FURNACE 


5. 5.=$ §$ 


The Super-Smokeless 
Means Larger Profits! 





HE SUPER-SMOKELESS Furnace 

will mean larger profits for you. It 
will put you in a distinct class—actually 
above competition. With the SUPER- 
SMOKELESS you can increase your busi-= 
ness and get better prices for your work. 


The SUPER-SMOKELESS Furnace is 
the best furnace from the Home Owner’s 
point of view, and therefore the best furnace 
for the Dealer to sell. In addition to burn- 
ing soft coal smokelessly and economically, 
it has proved a big fuel saver even with hard 
coal. Actual tests prove conclusively that 
it develops more heat with less fuel (soft 
coal or hard) than any other furnace. 


The SUPER-SMOKELESS means clean- 
liness, health, fuel economy and all-around 
heating satisfaction for the Owner. It 
means more and better business for the 
Dealer. It will pay YOU to investigate. 
Send for complete information and our 
Exclusive Dealer Proposition—TODAY. 


UTICA HEATER COMPANY 














UTICA.N. Y. -—- CHICAGO,ILL. — MANUFACTURERS OF THE 





CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 
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What are the Questions 
to these Answers ? 


Warm Air Heating because it is 
more healthful, more economical 
and more efficient. 
It dies. 
(A) The Standard Code. (B) From 
any Warm Air Furnace Manufac- 
turer. 

4. The ATH-A-NOR Furnace. 








Old facts presented in a new 
way often make us take more 
notice of them. Did you 
have any trouble framing the 
right questions to the above 
answers? 


Here are the right questions: 

. What is the best form of heating for the average home? 

. What usually nagpens to the business of the furnace man 
who cuts prices, skimps jobs and guesses his way through? 

. What tells a furnace man the best manner in which to install 
warm air furnaces and where can he get it? 

, ae, rae Air Furnace is famous for its Three-Way Air 

ast 


Let ATH-A-NOR Furnaces answer your cus- 
tomer’s question for better heat. 


Write today for the ATH-A-NOR and 
Solid Comfort literature. 


The MAY-FIEBEGER 
FURNACE CO. 


Newark, Ohio 


May 28, 1927 




















ne How We 
Eliminated Joints 


in the 


NEW Series ‘6C’’ 


MONCRIEF 
FURNACES 


MOKE and Clean-out Col- 
lars, Feed Section and 
Ash Pit have been extended 
through the casing and front 
to eliminate the usual joints 
at these points. 





S be: only joints inside the 
casing are these four, all 
of the ‘‘double-seal’’ type, 
each having two bearing 
surfaces and two places for 
cement. 


Send for all the particulars of 
this new furnace and of our 


money making proposition for you. , 
The HENRY FURNACE 
& FOUNDRY CO. 


3471 E. 49th St. CLEVELAND, O. 
Distributors: 
Carr Supply Co., 412 No. Dearborn St., Chicago, Ill. 
J Furnace Co., Kansas City, Mo. 
Furnace Co., Atlanta, Ga. 
Moncrief Furnace & Mfg. Co., Dallas, Texas 
E. W. Burbank Seed Co., 29 Free Street, Portland, Me. 
J. F. Conant, Railway Terminal Warehouse, Troy, New York 
F. H. Hanlon, Batavia, New York 
Wilkes-Barre Hardware & Stove Co., 18-20 So. Washington St., 
Wilkes-Barre, Pa. 


We supply everything used on a warm air heating job 


When writing mention AMERICAN ARTISAN—Thank you! 
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“western” 


Notice the 
Corrugated Dome 


NE of the ‘refinements that make the Western | 

Boiler Plate the most practical warm air furnace 

on the market is the corrugated dome which absorbs 

expansion and contraction at the place where it occurs 

most and greatly lessens the strain and wear and tear 
on the furnace. 

The Western Furnace has many other practical fea- 
tures of design which make it an unusually easy and 
satisfactory heater to sell. Joints in the boiler are 
riveted with cold driven rivets and seams are tightly 
calked in addition, making the strongest, tightest and 
most permanent construction known. The radiator 
walls are made of a single sheet and front extension is 
one piece with the body. Collar connections have tele- 
scopic joint, asbestos packed. Heavy double grates are 
easily shaken from a standing position. 

Ask for our special dealer’s proposition which in- 
cludes long profits, easy terms, and a special selling 
plan with many advertising helps. 


Western Steel Products Co. 


130 Commonwealth Ave. Duluth, Minn., U.S.A. 















Make Better Sales With 
These Better Wise Furnaces 


ISE dealers and many new Wise dealers are now 
confining their purchases to one house because 
they find in the Wise line a complete quality line. 


jy. yt that Wise has eliminated the big weak spot in 
steel furnace construction. The bottom of the radia- 
tor has a CAST IRON SOOT BOX AND CLEAN OUT. 


RIVETED AND WELDED BODY — SPECIAL DESIGN 
GRATES and LEVER SHAKER HANDLE. 


Other features too—and a guarantee that helps you sell 
this quality steel furnace. 





WISE STEEL FURNACE was 6 ee st 
HE Wise 20 Series has a New Patented 
Radiator. Construction allows com- 

munication between feed chamber and 

top radiator which brings the opening of 
the fire flues of the radiator directly into 

the feed chamber, making the flues , 

readily accessible for cleaning through } 

the upper feed door. The dirt falls 
directly into the firepot. This is a big 
advantage to the owner as a radiator that 
is easy to keep clean will be kept clean. 


HE Wise O Dome Furnace has 

been gree M improved. The new 
Wise ONE-PIECE Cellular Firepot allows 
the air to become thoroughly preheated 
before entering above and into the fuel. 
Another feature is the Elbow Shaped 
Flue Collar on inside of Radiator which 
is turned up so all of the heat must 
follow the castings to the top before 
entering flue. 





WISE OPEN DOME The New Wise CELLULAR FIRE POT is also a 
CAST FURNACE feature of this furnace. 


Write for special circular today. 


The WISE FURNACE COMPANY 


AKRON, OHIO 


Say you saw tt in AMERIVAN AKTISAN—Thank you! 
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ANNOUNCEMENT EXTRAORDINARY— 


To better serve the industry, The Robinson Furnace Com- | 
| 


pany and The Heating Systems and Supply Company 

announce the combining of forces. The combined re- 

sources of these two companies are now available through 

~The Robinson Furnace Company, 205 West Lake Street, 
Chicago, Illinois 











Built for Speed and Endurance, Too— 


TEEL construction—air INGTICE the large dette Goore 
an e solid, soun ron 


tight and with i russ construction on the “Home Com- 
radiating surface—this gives fort.” The dome is one piece 
quick heating. heavy gauge steel plate. The one 
seam is tight riveted practically 


But be sure you get durable, welded and is in front directly 
sturdy construction along over the feed door where it is sub- 
jected to the least heat. 


with steel. You can assure 
your customers of many years Write today for complete catalog 


of real severe heating services giving full detailed information 
with the and numerous illustrations. 


“HOME | COMFORT” 


TRADE MARK REGISTERED 


TRADE MARK REGISTERED 


“HOME COMFORT” eg Sie paps ie Sk LOUIS 
Steel Furnaces are sold ae eee +e 7 
only to the trade—The Bg ¥. HE ATING 


agency is an assured ' 
money maker. Let us | § 

outline the Home Com- fi ss COMPANY 
fort Agency plan to yor & 

now. Write for our book- > 2901-11 Elliot Avenue 
let “The Joy of Home St. Louis, Mi i 
Comfort.” y PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 














vote: ee NEXT WEEK! 


— aug 
CLAMPS EASY TO The complete report of the 


ON ° 
re ace Furnace Men’s Educational 
NO ; 
BOLTS nO TEE Convention 
1 to be held 


REVERSIBLE WRITE FOR PRICES 
June 1 and 2 


TEELA SHEET METAL CO. — OSHKOSH, WIS. 
Pere Marquette Hotel 


qhe W BOLTLESS 
REVERS/BLE 
N E FFLA cnece mae PEORIA, ILLINOIS 


When writing mention AMERICAN ARTISAN—Thank you! 
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THREE 
YOUNG MEN 


Age 25-35 





for Exceptional Travel- 
ing Positions, with old 
established furnace 
manufacturer. Terri- 
tories are well de- 
veloped and producing 
exceptional volume of 
business. 


We prefer to train young 
men who have had retail 


_ experience 

although sales representa- 
tives who can fill the neces- 
sary qualifications will be 
considered. 


Applicants should have 
high school education as a 
minimum. Must have suc- 
cessful selling record which 
will withstand the closest 
investigation. These posi- 
tions are out of the ordinary 
and we want exceptional 
men. Give complete details 
in your first letter together 
with 3 character references. 
Personal interview will 
then be arranged for. All 
applications will be treated 
strictly confidential. Our 
own organization has been 
informed about this adver- 
tisement. 


Address Box XXX 
‘/o AMERICAN ARTISAN 
620 So. Michigan Ave. 
Chicago, Ii. 


WANTED 
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Cleaning Furnaces 
this NEW QUICK WAY 
Increases Your 


PROFITS 1/2-2/3 


OW furnace men are increasing their profits | /2 

to 2/3 by using this new quick method for 

cleaning furnaces. One man can clean from 5 to 8 

furnaces a day and do a more thorough job with 

the Sturtevant Portable Furnace Cleaner— it’s the 
biggest time and labor saver on the market. 


Right in your vicinity there are hundreds of furnaces 
that should be cleaned before Fall. Get one of 
these cleaners and handle a larger volume of cleaning 
business. Offer your customers a quick and thor- 
ough cleaning service. You can make a splendid 
profit on the cleaning alone, which will more than 
pay for the cleaner in a short while, and you'll have 
a chance to make another profit by selling new fur- 
nace parts if any are needed or new furnaces if the 
old ones are badly worn. 


The Sturtevant Portable Furnace Cleaner is simple 
and ruggedly built, has a powerful suction, is easy 
to handle, and can be operated from an ordinary 
electric light socket. Complete set of suction tools 
and brushes are supplied with cleaner. Write for 


further information on this machine. Use the coupon 


below. 











HYDE PARK, 
BOSTON, MASS. 
Dey AA 
B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 

Without obligation to me, send along further informa- 
tion and price on the Sturtevant Portable Furnace Cleaner 
MEMES co ccodectesansCadecbec os Cen coccenledececcccsbeeegeneeees 
BEGTEES . coctacccccetordtesccocctccececese 
GPa odes waweccccccesccsscccccetes esas cc ckedacestder 

. 158 

















Mention AMERICAN ARTISAN in your reply—Thank you! 

















AMERICAN ARTISAN 











You Need it Now 
for Better and 
More Business 


This new and better 
furnace that more 
than meets the require- 
ments of the— 


STANDARD CODE 


a 
"> 





The 
NEW FLORAL CITY 
| QUEEN FURNACE 


size of the casing and the relation of radi- 
ating surface to grate area have been care- 
fully figured out according to the Standard Code 
formulated by the National Warm Air Heating and 
Ventilating Association and the ratings on this 
furnace are also as determined by the Code. That's 
a good selling point to make along with your Code 
installations—a real Code furnace. 


But the New Floral City Queen is more than 
that—just remember that this furnace is just out 
and that it has features new to the industry. 


We tell all about this New Floral City Queen 
and its every part and feature in a special broad- 
side which we will gladly send you. 


Write for this broadside and the Floral 
City Queen details TODAY 


Floral City Heater Company 
Monroe, Michigan 


CHICAGO OFFICE DETROIT BRANCH 
1654 Monadnock Building 4452 Cass Ave. 


May 28, 1927 
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81 sq. inches band 


Let H&C Registers 


Sell Your Furnaces 


z Sice your prospect 
comparison between 

Dy latwe, unsightly cast iron 

= radiators and_ small, 
attractive, efficient H&C 


registers. 


Small in size but large 
in capacity 


The Hart & Cooley Mig. Co opeeeeooees fn 


 —— 




















WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 








THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. | 


























PATTERNS {00 ious! 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS 1x Woon sna ON 
VEDDER PATTERN WORKS “*"%;;;°"*° TROY, N.Y. 








- 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 





When writing mention AMERICAN ARTISAN—Thank you! 
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Handy Furnace Pipe 


inch 10-inch 
4inch 12-inch 
5-inch 24 inch 
6inch 30-inch 
8 inch 
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Willi 


STEP UP 


both the quality of your work and the assurance of PER- 
MANENT satisfaction from the jobs you install by using 


FRICTIONLESS 
HANDY PIPE 


on every job. The high quality of this pipe means the 
fastest of work for you and your men—and a job that will 
\Y 
Yj 
Vy, 


\\ stay RIGHT for the owner. 


] 














Say you saw tt in AMERICAN ARTISAN—Thank you! 
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ATTEND WESTERN WARM AIR MEETING 
In our June 4th issue there will appear a complete report of the pro- 
ceedings of the Western Warm Air Furnace & Supply Association 
meeting. The meeting will be held in the Pere Marquette Hotel, Peo- 
ria, Illinois. Go to the meeting if at all possible for you to do so. But 
if for any reason you cannot get there, be sure to get a copy of the June 
fourth issue of AMERICAN ARTISAN. 
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Come Up 


TO GLORIOUS COLORADO 


Twenty-third cAnnual Convention 
INTERNATIONAL ADVERTISING ASSOCIATION 


DENVER, JUNE 26-29 


Here’s the opportunity to attend one of 
the World’s most outstanding business 
meetings and at the same time enjoy a real 
VACATION in this wonderful Rocky 
Mountainregion of delightful climate and 
scenic grandeur —where you always have 
wanted to go or want to go again. 


Problems affecting industry —Production- 
Distribution-Sales-Management—are to 
have top place on the Convention pro- 
gram, being arranged by business leaders. 
These. problems will be discussed at Gen- 
eral Sessions by eminent representatives 
of American industry who will tell what 
advertising is doing and can do to help 
effect their solution. 


Some 20 organizations in specific fields 
of advertising will conduct departmental 
sessions to study their own peculiar 
“shop” problems. These departmental 
“schools” hold strong attraction for ad- 
vertising men and women who wish to 
keep abreast the times in their advertising 
endeavors. 


Whether you are engaged in the adver- 
tising business, or invest your money in 
advertising, or wish to learn more con- 
cerning this great economic factor, you 
are welcome to attend this Convention 
and bring your friends. Denver’s hand 
of hospitality is extended to all, both men 


and women. 





With a tremendously big Inspirational Meeting at 
the Greek Theatre in Denver on Sunday Afternoon, 
June 26, the Convention will get under way. General 
and Departmental Sessions will be on Monday, 





THREE DAYS OF INTENSIVE CONVENTION WORK 
Followed by THREE DAYS OF ROLLICKING PLAY 


Tuesday, and Wednesday. Thursday, Friday and 
Saturday will be given over to entertainment and 
sight-seeing. Denver assures all a never-to-be-for- 


gotten good time, including a wild-west ball. 








MAKE UP YOUR MIND NOW TO GO 


Membership in an Advertising Club or organ- 
ization is not n to your attending this 
convention. The Advertising Club in your city 
will be glad to supply you full information 
concerning the Convention, Transportation, 


Hotels, and Low Railroad Rates. First-class 
hotel accommodations are available now. Get 
in touch at once with your Advertising Club, 


or communicate directly with 


THE INTERNATIONAL ADVERTISING ASSOCIATION, 420 Lexington Ave., New York 
GILBERT T. HODGES, General Chairman, On-to-Denver Committee 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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AN ENTIRELY NEW IDEA 
IN WARM AIR HEATING 


Res abate 88-8 Se 


st 























Majestic 


HEATER 




















ERE’S an entirely new idea in warm air heat- 

ing—a complete re-circulating heating plant 
that can be easily and quickly installed—the 
Majestic Regiseat Heater. It is not to be confused 
with a “room heater”—the Majestic Regiseat 
Heater keeps the fuel and ashes in the basement 
where they belong—and provides a handsome 
piece of furniture to distribute the heat above. It 
circulates the heat in such a way that distant parts 
of the house are warmed as quickly as the area 
immediately surrounding the Regiseat. The first 
cost of the Majestic Regiseat Heater is very mod- 
erate, installation is easy, fuel consumption is low 
and a minimum of attention is required. It offers 
an unlimited. opportunity for new business. Mail 
the coupon for “The Story of A New Idea in 
Heating.” 


THE MAJESTIC COMPANY, HUNTINGTON, IND. 


MAIL THIS NOW 


Gt THE NEW SALES 


OPPORTUNITY 
_ IT OFFERS YOU 


When writing mention AMERICAN ARTISAN—Thank you! 


The Majestic Co., Huntington, Ind. 


Please send me full information about 
the Majestic Regiseat Heater for stores. 


Name _. 


Address - 
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Interior View of William C. Grolbert Sheet Metal Shop at Akron, Ohio 


William C. Grolbert Turns Fire Loss Into 
Advertising Opportunity 


Belongs to the New School of Furnace 
Men Embracing Scientific Selling 


HERE is no questioning the 

fact that a silent revolution is 
taking place in the merchandising 
methods of sheet metal and warm 
air heating contractors. The great 
force—scientific selling—that has 
lain so long dormant within those 


By Georce J. DuvERR 

. 
two industries is awakening, and 
is taking up the slack in its 
powerful tendons, drawing with it 
out of the mire of the alley and the 
back street the business establish- 
ments of the progressive. sheet 
metal and- warm air heating con- 


tractors throughout the country. 

The latest evidence of this fact 
to come to our attention is the case 
of William C. Grolbert, 31 North 
\rlington Street, Akron, Ohio, 
whose place of business and some 


of his unique methods are described 











ey 
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and illustrated in this article. 

Bill, as Mr. Grolbert insists upon 
beitig called—and that for a very 
definite reason—is one of those fel- 
lows who are spoken of as “born 
advertisers.” He believes in keeping 


his own personality and the things 
with which he is associated—quality 


warm air heating systems and sheet 
metal work—constantly before the 
public. 

The fact that Mr. Grolbert is 
known throughout his environs as 
“Bill” is due to his own efforts. If 
you were to call Bill on the’ tele- 
phone and ask if you were speak- 
ing to Mr. Grolbert, he would im- 
mediately correct you by telling you 
that you were talking to “Bill.” 

Bill has a rather unique method 
of advertising himself and inciden- 
tally his business. His constant aim 
is, of course, first to catch attention 
and then center that attention upon 


’ 














The Company Baseball Team: Top Row, Right to Left—Dugan, Manager; 
Lindsay, Catcher; Hannig, Catcher; Dudash, Infield; Schmidt, Pitcher; Gruccio, 
Infield; Berry, Outfield; Kleinfelter. Lower Row, Right to Left—Hoffman, 
Pitcher; Bennett, Infield; McMahon, Outfield; Peterson, Pitcher; Lawrence, Out- 
field; Considine, Captain and Infield. 





May 28, 1927 AMERICAN ARTISAN 147 





HEAT DISTRIBUTOR 


|i 


| SOaINSon GROLBERE SHEER METAL HEATING CO. "OsInNsSonN 


en ___ 














Exterior View of the William C. Grolbert Sheet Metal & Heating Company Office and Sales Rooms 


the products and services that he nary posters, but each one had some tract attention and direct it toward 
has to sell. Some of his methods distinctive feature that would at- Bill and his outfit. 


are very interesting. Then came the broadcasting stunt 





For instance, for one entire sea- from the Akron station under the 
son ‘he wrote short items in the 
local newspaper under the heading, 
“Bill Sezs,” using about three lines 
each time and referring to warm air 
heating about once in ten days. 
This procedure was calculated so to 
associate Bill and what “Bill Sezs”’ 
with warm air heating in the minds 
of the local residents that should 
the question of heating arise in their 
minds, they would immediately 
think of Bill. ’ 
This type of advertising was fol- 
lowed the next season with an ex- 
tensive billboard campaign, which 
included posters on billboards on 
every road leading out of Akron. 
These posters were not just ordi- William C. “Bill” Grolbert Himself. As soon as the excitement was 


name of the Robinson Furnace 
Company's orchestra, directed by 
William C. Grolbert. This enabled 
Bill to keep his name before the 
public. 

Perhaps the most spectacular of 
Bill's experiences was a recent one, 
arising from a fire. On Saturday 
morning, March 19th, he was 
aroused from his slumbers to find 


that his business, which is across 





the street, not more than a_ block 
away from his home, was on fire, 





and in spite of all that could be 
done, the interior of the building 
was practically consumed and the 





roof had fallen in. 











Group of Sixty-two Houses in Which Mr. Grolbert Has Recently Installed Warm Air Furnaces. Note How He Is Calling 
This Fact to the Attention of the Public by Means of the Large Sign in the Vacant Lot 
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over he procured the aid of the in- 
surance adjuster and by the latter's 
consent started to work on rebuild- 
ing. On Wednesday morning, 
March 23rd, he had his building 
under roof, sent his trucks out from 
the place in their usual manner, had 
a supply of everything necessary to 
conduct his business on hand, and 
so far as the trade was concerned, 
they would not have known of the 
happening from the service ren- 
dered. 

Once under roof, he continued to 
follow up the building to its com- 
pletion, which was a period of less 
than two weeks. The shop shown 
in the illustration is the new one 
that came opt of the fire. 

One of Bill’s characteristics that 
has contributed greatly to his suc- 
cess is punctuality and his unfailing 
ability to keep his word. If he tells 
a prospect that his truck will call 
at a certain time of the day, that 
truck will be at that place almost to 
the minute. Bill believes that it does 
little good to advertise service and 
then fail to produce the service. 

It must be said to Bill’s credit 
that he has every phase of his busi- 
ness under perfect control. His 
place of residence is directly oppo- 
site his business. At 6 a. m. each 
morning he goes across the street 
and sees to it that the work for the 
day is completely planned. After 
spending two hours here, getting 
everything well under way, he goes 
back home for his breakfast. 

Summing up the secret of Bill’s 
success, we see that, above alf, he 
is an advertiser. He so plans his 
advertising that the attention of the 
public is directed toward him. His 
constant aim is to associate his name 
with quality heating before the 
public, and he succeeds in a remark- 
able degree. Having advertised 
quality, he watches and plans his 
business carefully, taking particular 
pains to see to it that the Akrou 
public gets the service which he has 
advertised. 

Mr. Grolbert employs five sales- 
men in addition to his own efforts. 
He is considered one of the best in- 
formed heating engineers in the 


country. 
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In addition to putting in ordinary 
gravity systems, Mr, Grolbert’s ex- 
perience in forced air heating en- 
ables him to make a great many fan 
installations. One of these fan in- 
stallation jobs has a particular inter- 
est because the system is success- 
fully heating two buildings fourteen 
feet apart. Here the furnace is 
placed in the basement of the resi- 
dence and an insulated pipe carries 
the warm air through the ground to 
the store fourteen feet away. 





World Zine Conditions as 
Seen by A. J. M. Sharpe 

Since my notes a month ago the 
Chinese situation has brightened, 
altho trading with that country, and 
also with Japan since the financial 
crisis arising out of the failure of 
one of the largest Japanese mer- 
chant houses, continues to be para- 
lyzed. This Far. Eastern business 
affects zinc to a much smaller ex- 
tent than lead because. there is not 
nearly as much zine imported as of 
the softer metal. Nevertheless, 
markets in both are so allied that a 
slump in one is immediately reflect- 
ed in the price movement of the 
other. Thus, when lead became top- 
heavy, through the diversion of sup- 
plies to Europe which would ordi- 
narily have been absorbed in the 
Far East,.the zinc market could not 
stand alone. 


On the first day of April slab 
zine was quoted in London at £29 
13s 9d for current month’s ship- 
ment and £30 5s for the third 
month’s shipment, and on the last 
day the respective quotations had 
declined to £29 2s 6d and £29 5s. 
At these reduced rates the down- 
ward movement was arrested and 
the tone since the turn of May has 
been distinctly better. Indeed, sev- 
eral factors and most of the pro- 
ducers are confident that the prices 
ruling at the end of April are as low 
as slab zinc is likely to sell at for 
some time to come. Probably the 
smelters are influenced in adopting 
this view by producing-cost consid- 
erations. 

European production of zine is 
certainly being maintained, but so 
is consumption. That this is so is 
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evidenced by the fact that stocks 
are not increasing. 

Zinc interests in Etirope are 
amazed.at the course of events in 
the United States, in that they can- 
not understand why producers do 
not come together and agree on a 
common policy of curtailment, $0 
that domestic output is kept strictly 
within bounds of domestic con- 
sumption. After the arrival of each 
monthly set of statistics from New 
York there come cables to London 
intimating that such a policy ts al- 
ready in vogue and that the statis- 
tics at the end of such month will 
afford proof 

British smelters last month pro- 
duced 3,750 long tons, this output 
passing regularly into consumers’ 
hands as they are favorably situ- 
ated geographically to consuming 
centers, but they are, of course, not 


‘ happy with the low price level now 





ruling. 
Metric Tons 

RS, dis ws's-o das, beeing 37,500 
Ones i incon 3,200 
Australia (including unsold 

shipments afloat)............ 2,800 
Germany-Poland .............. 6,600 
RET AE 3,100 
ee Le usd indtee en 1,500 
nS. SS. saab cou 1,400 
NS EE Ce oe e 200 
i  ” gaee AR oe A epee 500 
PID 35 oars os oe dd apa ae stay 1,700 
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New Jersey Zinc 
Co. Has Booklet 
on Zinc for Siding 

The New Jersey Zinc Company, 
New York, has issued a 40-page 
catalog showing the use of zinc 
sheets for roofing and siding indus- 
trial buildings. 

The advantages obtained by using 
this material are given, as are 
methods of calculating quantity re- 
quired and methods of construction. 





A. S. Armagnac Recovering 
from Fall on Icy Steps 
Early in New Year 

A. S. Armagnac, editor of The 
Heating and Ventilating Magazine, 
who has been slowly recuperating 
from the effects of a severe fall 
down some icy steps early in the 
year, is now well on the road to re- 
covery and expects to return to his 
desk by July 1. 
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Building Industry Sees 68 Per Cent Increase 
in Copper During 5- Year Period’ 


Association Using Space in 64 Eastern 
and 51 Mid-Western Advertising Mediums 


N marshallmg my thoughts on the 
subject of where and how the 
Copper & Brass Research Associa- 
tion has helped and can help the 
members of the sheet metal associa- 
tion, | fear the result bears traces, 


at least, of the vagaries of an old , 


clock owned by ‘a friend of mine 
who told me that when its hands 
pointed to five, it struck six, and he 
then knew it was just seven o'clock. 
Why Copper and Brass Association 
Came Into Existence 

Being an employe of the Copper 
& Brass Research Association, it is 
but natural that I have definite ideas 
about the association and the help 
which it is giving to sheet metal con- 
tractors. But first, a word about 
our association and the reason for 
its inception. 

During the period of the war 
most of the copper mined in the 
United States was withdrawn from 
the field of commerce to be used in 
the manufacture of munitions. Con- 
currently substitutes for copper in 
commerce sprang into existence. 
After the armistice was signed, 
there was a billion pounds of this 
metal above ground, for which there 
was little or no immediate market. 
About that time a survey of the 
markets and potentiat markets was 
undertaken for the industry by Wil- 
liam A. Willis, now manager of the 
association. 

And here, gentlemen, I want to di- 
gress—and say to you that the Cop- 
per & Brass Research Association 
has a soul. In no sense is it a cold, 
scheming, grasping or domineering 
institution. To the contrary it 
greets all of its competitors on an 





*An address delivered before the 
Tri-Convention of the Sheet Metal 
Contractors’ Association of Indiana, at 
Indianapolis, May 4th, by Harvey A. 
Call, Mid-Western representative Cop- 
per. & Brass Research Association of 
St. Louis, Mo. . 





By Harvey A, Cay 


equitable p'ane, meets every problem 
with honesty, intelligence and cour- 
age and seeks only that copper, 
brass and bronze be used where 
economy dictates they should be 
used. 

Always the Copper & Brass Re- 
search Association has been and is 
more interested in seeing copper, 
brass and bronze used correctly and 
intelligently than it has been in urg- 











Harvey A. Call, Manager St. Louis 
Branch Copper & Brass Research 
Association. 


ing an increased use of these metals 
regardless of how used. 

Founded on that principle and 
courageously directed in strict ac- 
cord with that principle, it is indeed 
a pleasure for me to come to you 
and to tell you that the Copper & 
Brass Research Association is and 
has been helping you, whether you 
know it or not. 

And one of the big thoughts | 
want to convey to you, gentlemen, 
is that when you think of the Cop- 
per & Brass Research Association, 
think of it as an association directed 
along lines of broad-gauged policy 
by broadminded, courageous men, 
who, while making no pretense at 
knowing nor telling you how to run 


your businesses, direct all of the 
facilities at their command toward 
helping you to use more copper, 
more intelligently where it should 
be used. That is the purpose and 
aim of the Copper & Brass Research 
Association. 
Who Reads Copper & Brass 
Message? 

To achieve that purpose the asso- 
ciation maintains a Research De- 
partment which investigates new 
and existing uses of copper, brass 
and bronze. It maintains a building 
service department, which codper- 
ates with builders and contractors 
and assists prospective builders and 
buyers of homes in solving the vex- 
ing problems which confront them. 

It advertises in the daily news- 
papers of the key cities of the coun- 
try, in national magazines and trade 
and technical publications. It sup- 
plies, without cost or obligation, to 
contractors and architects manuals 
of instruction on approved methods 
of using copper for roofing, flash- 
ing and brass pipe for plumbing. 

It publishes and _— distributes 
monthly 30,000 copies of the Cop- 
per & Brass Bulletin. It supplies 
to home owners and _ prospective 
home owners attractive educational 
literature on brass and 
bronze in the real home, brass pipe 
for plumbing, copper and bronze 
screens, hardware, electric wiring 
and on many other allied subjects. 
And it passes along, every evening, 
to the office of the National Associa- 
tion of Sheet Metal Contractors all 
of the sheet metal sales leads de- 
veloped by its extensive advertising 
to and its direct contact with the 
public with which you men are daily 


copper, 


doing business. 

To describe in detail any one of 
these activities would lead directly 
into a long story. Suffice it to say, 
in every case, unstinted labor, pa- 
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tience and the best intelligence of 
thé association have been’ employed | 
to evolve that which would: best 
serve its purpose. \ Neither the Cop- 
per & Brass Research manual on 
copper roofing, nor its books on 
copper flashing, screens, 
hardware, nor any of its publica- 
tions, are the “hunch” or “preju- 
dice” of any one, two or three men. 
False Ideas of Copper’s Cost 


Arose from Ignorance 


copper 


Commercialism strode in—talent 
and skill were subordinated to dol- 
lars as the measure, or yardstick, 
for classification of society. Then, 
the last straw, mass production and 


the smaller proportion of labor in 
finished products came and the pride 
of craftsmanship almost wholely 


disappeared. 

Substitution of cheaper materials 
became, in many cases, practicable. 
In other cases the substitution, al- 
though economically unsound, was 
made to achieve a low first cost— 
the bugbear of today—cheap price. 
And the years of cheap price are 
not yet behind us, but there is a 
discernible trend toward better busi- 
ness ethics and more consideration 
is being given to ultimate value than 
has been the case for the last three 
decades. 

In the interim the habit of using 
copper and much of the art of using 
copper properly was not acquired by 
the younger men entering the sheet 
The use of copper 
Pub- 


metal industry. 
for building purposes fell off. 
lic contact with copper in the sheet 
metal industry became less frequent. 
‘alse ideas of the relative cost of 
‘copper became prevalent and the 
combined result of these factors 
was a fictitious, although rather ef- 
fective, sales resistance to copper 
and its alloys. 

The thing important to you, gen- 
tlemen, is that until erroneous ideas 
were, at least, partially removed 
from the public mind they consti- 
tuted a formidable barrier that pre- 
vented you from giving the public 
the high type of service that is now 
possible with copper, brass and 
bronze. 

This, gentlemen, is but a very 
general outline touching but briefly 
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a few of the factors of mutual in- 
terest with which the: Copper & 
Brass Research Association has had 
to ‘cope. That the efforts of the 
association have been beneficial is 
evidenced by the increased use of 
copper in the building industry. 

In 1922 with a total building vol- 
ume of $4,920,000,000 the building 
industry consumed 164,000,000 Ibs. 
of copper. In 1926 with an esti- 
mated building volume of $5,500,- 
000,000 copper consumption in- 
creased to at least 275,000,000 Ibs., 





Attention is called to the fact 
that the Copper & Brass Re- 
search Association has recently 
established a branch office at 
901 Landreth Building, St. 
Louis, Missouri, and that Mr. 
Harvey A. Call, the author of 
this article, has been placed in 
charge of the St. Louis office. 

Mr. Call’s wish 1s that shect 
metal contractors desiring in- 
formation on the correct appli- 
cation of copper, brass or 
bronze for whatever purpose 
feel entirely free to avail them- 
selves of the service which his 
office is able to give them. 
THe Eprror. 





a growth in five years of 111,000,- 
000 Ibs., or 68 per cent. 
Consumpton Increases Show Worth- 
whileness of Association 

Carrying these comparative fig- 
ures a step further—in 1922 for 
every $30 spent in building con- 
struction one pound of copper was 
used for that purpose. In 1926 for 
every $30 spent, one and a third 
pounds of copper were used in build- 
ing. Hence, in this five years period 
the proportion of copper used per 
building dollar expended has _ in- 
creased 33% per cent. 


Couple this data with the fact that 
10,000 sheet metal contractors and 
5,000 architects have used and are 
using the Copper & Brass Research 
manuals on copper roofings, copper 
flashings, and brass pipe installa- 
tions and you will have one of the 
reasons why we assett that the Cop- 
per & Brass Research Association 
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has performed a worthwhile service 
for the sheet metal industry.” 

Mid-West Office Established in 

Landreth Building, St. Louis 

Along with this we are constantly 
improving and enlarging our service 
to architects, contractors, engineers 
and the public. Just recently a 
Mid-Western office of the Copper 
& Brass Research Association has 
been opened in the Landreth Build- 
ing, St. Louis. The purpose of this 
is to serve the Mid-Western states 
more promptly and effectively ; and, 
as I happen to be in charge of this 
new office; I can assure you it is 
going to be a service station and 
as such, for you, a prompt source 
of information on anything about 
copper, brass or bronze products 
which you may desire to know. 

It may and probably will take 
some little time to get functioning 
smoothly. But, new as it is, the 
Mid-Western office with the experi- 
ence, knowledge and resources of 


_.the home office at its command, feels 


in a much better position to make 
good, than was the proverbial mouse 
which having imbibed a few drops 
of moonshine and driven all the 
waitresses high up on the dining 
room chairs, swaggered bravely to 
the middle of the room and said, 
“Bring on your tom cats.” 

As a matter of fact, the Copper 
& Brass Research Association is the 
most completely informed source of 
information on copper, brass and 
bronze which exists in the world to- 
day—and when | tell you that a 
postal addressed to the association 
will bring to you sheet metal con- 
tractors the latest, best and most 
authentic information on _ those 
metals and on the methods of prop- 
erly using them, I am passing along 
some significant information—very, 
very significant because to the 
thoughtful a 68 per cent increase in 
the use of copper by the building 
industry over a period of five years 
is convincing proof that copper and 
its alloys are rapidly resuming their 
rightful place, that perhaps, many 
of you will see as a real reason for 
gtting fully acquainted with the in- 
formation available from the Cop- 
per & Brass Research Association. 





151 


Fenn Hardware, Delavan, Wisconsin,Finds 


Profit in Sheet Metal Window Display 


Window, Together With ‘“‘Peppy’’ Adver- 
tising, Does the Trick for Mr. Fenn 


(HERE are in existence at the tion, Complaints are heard from a reason to expect from: them, 

present time a large number of great many, of the proprietors. of “The~whole ‘trouble «with « these 
hardware stores which operate a these combination stores that they men is,” Says Adolph A. Fenn, pro- 
sheet metal shop and warm air fur- cannot make the sheet metal depart- prietor of the Fenn Hardware Com- 
nace installing business in conjunc- ment pay the. profits which they had pany, Delavan, Wisconsin, “that the 


INGOT-IRON 
~SHOP- 


—_—— err oP was . 


Sheet Metal Display in the Window of the Fenn Hardware-Store, Delavan, Wisconsin, Which Proved Unusually Success- 
ful in Creating Business in Guttering and Downspouting This Spring. 
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average hardware store neglects its 
sheet metal shop to the point of 
starvation. Give the sheet metal end 
of the business the same amount of 
attention that you do the hardware 
end and it will pay commensurate 
profits.” 

The Fenn Hardware Company is 
an exceptionally successful business 
in all of its phases. There reason is 
that all phases receive the same 
amount of attention. The sheet 
metal end is cultivated just as much 
as is the hardware end. 
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will get down to business and real- 
ize that he has a powerful sales. ad- 
junct in his display windows. 

“Believe me,” said Mr. Fenn, “co- 
ordinated window displays and ad- 
vertising are mighty good thought 
developers and succeed in influenc- 
ing many a customer in our favor. 
We are very much pleased with the 
returns which this window display 
produced, and the goods used from 
stock to make it were none the 
worse for their sojourn in the 
window.” 





| WE CAN 


kes INGOT-IRON 
” SHOP - 


y Work with O 


“MAKE-OUR . 
adit -STORE-YOUR-STORE” 





DELAVAN wun 





VARDW, 


Two Advertisements Used by the Fenn Hardware Store, Delavan, Wisconsin, 
Used in Conjunction with the Window Display. 


This company believes implicitly 
in the power of the window display 
to increase business for both the 
hardware department and the sheet 
metal department. The accompany- 
ing illustration shows a sheet metal 
window display which the Fenn 
Hardware Company staged recently. 

This display attracted.‘much at- 
tention and favorable comment. It 
is made entirely of sheet metal 
products. The predominating idea 
throughout is to bring to the atten- 
tion of patrons to the store and 
prospective patrons that everything 
in the line of sheet metal can be ob- 


tained there as well as everythmg: 


in the line of hardware. 

The display was made by Adolph 
Fenn, the proprietor of the store, 
and it shows what can be done along 
those lines if the sheet metal man 


Hyro Has Contributed Another 
Time and Labor Saving Device 
to the Sheet Metal Working 
Industry 

The sheet metal working industry 
often runs up against the problem 
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of double-seamiing on intricate 
formed ducts or pipes. In the past 
they have had to use the conven- 
tional hollow bench mandrel with 
some special formed tool, usually 
made by cutting down various tools 
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Illustrating a Few of the Many Double Seamed Shapes to be Formed 


\ 


The Mandrel Itself. 


that could be used for some other 
purpose and fitting that tool to each 
particular job. 

The Universal hollow bench man- 
drel does away with all of this, fuss 
and gives the sheet metal worker one 
rigid tool on which he can easily and 
neatly double seam practically every 
conceivable shape in duct work. 
This mandrel is so made that one 
end can be used in the same manner 
as the old conventional hollow bench 
mandrel. The other end has an ad- 
justable head or anvil. This anvil is 
adjustable to any position required. 

The Universal hollow bench.man- 
drel wili be marketed by the Hyro 
Manufacturing Company, 362 West 
13th Street, New York City, 
through their regular jobbers, along 
with the other Hyro products, which 
include the No. O. X. Metal Punch, 
the No. X.X. combination bench and 
hand punch, the No. 18 Duplex 
punch, shur-grip soldering iron han- 
dles, etc. They will gladly send 
further information to any reader 
who may be interested in this man- 
drel. 
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Describing a Pattern for a Tapering Tee 


on a Hexagon Cover 


Aim Is to Find the Pattern for the Stem 
as Well as for the Opening in the Cover 
By O. W..Korne, Principal St. Louis Technical Institute 


A and then a person meets 
with a tee or pipe intersect- 
ing the hip of a cover, sometimes 
square, sometimes octagon, some- 
times hexagon. So in this case we 
have the development for a tee 
sitting on the hip line of an octagon 
pitch cover that is to fit over a tank. 
The aim is to find the pattern for 
the stem, as well as the opening in 
the cover. 

For this we first draw a plan of 
the tank top to the size desired; 
then develop a true section through 
the hip where x-y is the rise, so that 
A-y is the hip line. On this line we 
place a tapering tee or stem. 

After this the semi-circle for the 
pipe is described and divided in any 
number of equal parts and the 


points are squared back to the top 
base of tee, after which they are 
radiated from the apex to the hip 
line A-y. Now these points touch 
the hip line, and when we develop a 
true bevel through the hip, as we 
show at the left, thus placing this 
bevel in the back elevation, we can 
carry lines over and in this way 
lengthen the radial lines to intersect 
the bevel lines. This in turn gives 
the intersections or lines of pene- 
tration between the pipe and_ the 
sides of the cover. 

This is a very simple way of do- 
ing it, after it is properly under- 
stood, and while there are several 
other ways, as we shall see from 
other examples later on, still one 
method is as good as another if 


it produces the correct results, and 
we have found this to be reliable. 
The pattern can be described from 
this back elevation much the same 
as any tapering object. In develop- 
ing the pattern for the cover, we 
pick the hip line A-y, and using any 
point as Y’ as center, we describe 
an arc indefinitely. On this arc we 
measure off the sides of the hex- 
agon. 

In this case we have three sides, 
thus making the pattern in two 
pieces. We next pick the points 
between line A-y of the true sec- 
tion through the hip and set it on 
line Y'-D. Then from each of these 
points draw lines parallel to the left 
side to Y'-C and to the right side of 
line draw them parallel to Y’-D. 
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Then by picking the length of the 
bevel lines where they intersect the 
radial lines in plan in the back ele- 
vation you can step off the different 
lengths. This gives the pattern for 
the opening as shown. 
seaming should be allowed extra. 


South Shore Sheet Metal 
Works Has Good 
Business Getter 

Progressive sheet metal contrac- 
tors are constantly on the lookout 
for new business and for new meth- 
ods of obtaining business. 

The accompanying illustrations 
show one method of getting new 
business employed by the South 
Shore Sheet Metal Works, 2214-16 
East 75th Street, Chicago, Illinois. 

This little folder, three sides of 


PHONE SOUTH 
SHORE 1903 OR 


Edges for- 


SIGN AND RETURN THIS CARD TODAY! 
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Today! 








We are Working 
in Your Block 














Front of Mailing Card 


spaces made opposite nine different 
possible repair jobs that a home 
owner might require, and which he 
is requested to check and return. 
There is also a place for his name 





Over 60,000 Feet of Gutter Replaced by Us Last Year! 





SOUTH SHORE SHEET METAL WORKS: 


Without: obligation, you may send your estimator to figure the sheet metal 


work that I have checked below: 


[] Repair Gutters 
[-] New Gutters 
[] Repair Roof 


NAME___ 
ee 


[_] New Downspouts 
["] Ridging or Cornice 


(_] Repair Downspouts [] Repair Furnace 


[-] New Furnace 
("] Other Sheet Metal 


PHONE__ 





Showing Appearance of Inside Front Cover 


‘which are shown herewith, is placed 
in the mail boxes of the residents 
in the vicinity where the workmen 


are at work on a job. The front 
side of the folder carries the word. 
“We are working in your block 
today.” 

Then, as the reader opens the 
folder, he is told that, “We are re- 
placing the sheet metal work on (in 
this case) A. Slade’s residence, 7028 
Ridgeland Avenue.” 

“This job is a good example of 
the first-class workmanship and 
high-grade materials used in all our 
work. Please stop by and inspect 
it!” 

On the reverse side of that por- 
tion of the folder which carries the 
firm name and address there are 


and address and telephone number. 
Jack Brown, the proprietor of 
the South Shore Sheet Metal 


Works, is authority for the state- 
meit that this is a very productive 


business getter. 





Peerless Throat Damper and Ash 
Dump 
From Carlinville Hardware Company, 
131 North Broad Street, Carlinville, 
Illinois. 
Please advise us who manufac- 


tures the Peerless throat damper 
and ash dump. 
Ans.—Peerless 
Company, Louisville, Kentucky. 
Vento-Draft Chimney Top 
From C. L. Epps, Van Wert, Ohio. 
Kindly give me the address of the 


manufacturer of the Vento-Draft 


Manufacturing 


chimney top. 

Ans.—Spencer Sheet Metal 
Works, 907 Fourteenth Street, Den- 
ver, Colorado. 





WE ARE REPLACING THE SHEET METAL WORK 


onl Abadiled Aténdltaras 


A Jlo SX a 


THIS JOB IS A GOOD EXAMPLE OF THE FIRST CLASS 
WORKMANSHIP AND HIGH GRADE MATERIALS 
USED IN ALL OUR WORK! 


PLEASE STOP BY AND INSPECT IT! 





We Use Keystone Copper Steel Exclusively! 





DETACH 


HERE 





Appearance of Inside Back Cover 
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Does Competition Really 
Exist? 


FL owwsakd metal contractor, who has almost more 
business than his present equipment can handle, 
made this statement not long ago: 
petition !” 

Now, that sheet metal contractor did not mean that he 
loes not come into direct competition with other contrac- 
tors in getting sheet metal and warm air heating system 
installation contracts—he surely does nothing else but. 


“There is no com- 


It would be preposterous to imagine a town of 41,000 
or more people with a lone sheet metal contractor to 
serve it. 

What this sheet metal contractor did mean was that 
he so conducts his business that competition does not 
worry him. He renders service and advertises that fact 
in every possible way. 
he had through the ordinary channels, he goes out and 
makes business for his shop. 
there; it is generally only a matter of going out and 
convincing the prospective customer that he should have 
1 certain piece of work done. 


When there is no business to 


The business is always 


An example will illustrate why competition does not 
worry this contractor: Bids were called for on the 
roofing, guttering, downspouting and warm air heating 
plant on a new dwelling house of the upper middle- 
class type. This contractor submitted a bid on the en- 
tire job. When the job was let, he found that a “price” 
contractor had underbid him on the roofing, guttering 
and downspouting wGrk by a considerable figure. The 
warm air furnace installation job went to him, however. 

The two contractors went to work on their respective 
jobs, completing them in due time. When the house 
was completed, the owner moved in. Contractor “A” 
was Johnnie on the spot to see that the furnace was 
properly fired and operated. He did not make one visit 
to the home, but several. 

During iis visits, of course, he took particular pains 
to inspect the sheet metal work which contractor “B” 
had put on. He has not failed to notice that the nail 
holes have already begun to rust out on the flashings, 
because the contractor did not know that certain metals 
when brought together cause an electrolytic action to 
be set up, bringing on rust. 

Contractor “A” said nothing to the owner or anyone 
else about his observations, however. He bided his time 
and when the home owner finally came to realize that 
he had been misled on the roofing job, contractor “A” 
stepped in, explained the whole situation to the home 
owner, showed him why his bid was what it was on the 
roofing job, as well as showing him why it was impos- 
sible to do a good job on the house at any less a figure. 
He then put the job on right and his triumph over the 
home owner was complete. 


This incident explains why he can afford to feel that 
there is no competition. He is sufficiently informed on the 
buying power of the community in which he lives and does 
business to know that if all the contractors in that town 
lid first-class work and worked as hard as they could 
it all times, they could not begin to keep pace with the 
demand. But when some of the contractors do “price’’ 
work, they are bound to come to grief as soon as they 
are found out. 

Contractor “A’s” only regret is that he cannot con- 
vince these “price”’ artists of the injury they are doing 
to the entire industry, as, of course, he knows that these 
men get many jobs upon which the work is not so 
evenly divided as in the case outlined and, therefore, he 
does not have the opportunity to explain to the customer 
why the roof went bad. The customer feels he has been 
gyped and proceeds to holler. 





... Showing Customers Your 
Desire tojGive Satis- 


faction 
* gab along the same vein as that above I want to 
reprint an editorial published recently by the /ngot 
iron Shop News of the American Rolling Mill Com- 
pany. The editor of that very interesting little publica- 
tion has entitled his editorial “When Is the Job Done?” 
and here’s what he says: 

“One will say, ‘when the work is finished’; another 
will say, “when the pay check arrives.’ And while the 
second is nearer right, neither is entirely correct from 
our standpoint. 

“Have you ever thought of dropping around some 
time after you’ve been paid off, just to see if everything 
has been satisfactory? If it hasn’t, it gives you a chance 
to make it so, and thereby convert a knocker into a 
booster. 

“Nine times out of ten, if you’re a thorough worker, 
the job will be all right, just as you expected. Then 
comes the real purpose of your call. It’s the finest 
chance you can possibly have to impress on the customer’s 
mind your desire to give satisfaction. 

“Then ask the customer to say a good word for you 
to his friends who need sheet metal work done. And 
this you can be sure: such a recommendation will have 
more weight than anything else you can do.” 





Don’t forget the June 1 and 2 meeting of the Western 
Warm Air Furnace & Supply Association, which is to 
This meeting will be of an 
educational nature, to which warm air furnace manufac- 


he held in Peoria, Illinois. 


turers, jobbers, dealers and salesmen are invited. See 
next week's issue for complete report of the meeting. 
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“The essence of humor is sensibility; warm, tender fellow - 
feeling with all forms of existence.”—Cariyle. 
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What a Risk 

Two Scotchmen, Jock and Sandy, 
who agreed that they needed a 
drink. But pooling their resources 
disclosed the fact that they had 
enough money for one drink only. 
They approached the bar, ordered 
the drink, and debated for a while 
as to which should drink the first 
half. 

When Tom Pearson of Thomas 
& Armstrong entered, they had an 
inspiration. 

“Tom,” they said, “we hae just 
been having a little drink. Won't 
you join us?” 

He took the proffered drink, dis- 
posed of it and smacked his lips 
with appreciation. 

“Let’s hae anither,” he 
gested, ordering a drink for each 
of them. 

When Tom had gone, Jock 
looked at Sandy and said, “Weel, 
Sandy, it wor-rked !” 

“Ay, it wor’rked,” Sandy replied, 
“but oh, mon, what a risk!” 

Se ek 


sug- 


Among the members of the warm 
air heating industry who visited our 
office this week were W. M. Gun- 
ton and H. R. Griswold, of the Suc- 
cess Heater Manufacturing Com- 
pany. Mr. Gunton, you know, is a 
big factor in warm air heating en- 
gineering ¢ircles, while Mr. Gris- 
wold is also well known in the trade. 
I appreciated the courtesy these men 
extended to me by dropping in for a 
visit. 

* * * 
Keeping Dad’s Record Straight 

The minister called at the home 
of A. H. Kahlenberg of Friedley- 
Voshardt Co. one Sunday afternoon 
and Junior answered the bell. 

“Pa ain't home,” he announced. 
“He went over to the golf club.” 

The minister’s brow darkened 
and Junior hastened to explain: 
“Oh, he ain’t gonna play golf. Not 
on Sunday. He just went over for 
a few highballs.” 





Paul R. Jordan, of the Paul Jor- 
dan Company, Indianapolis, Indi- 
ana, was philosophizing one day 
during the recent convention. 

“Seems to me that old Mother 
Nature has provided for every con- 
tingency,” said he. 

“What prompts that moral reflec- 
tion?” I asked. 

“Look at the way she has placed 
our ears, yet a million years ago she 
didn’t know that we were going to 
hook glasses over them.” 

* * * 

Here’s a snappy come-back for 
Fred Goodall’s use when his part- 
ner, Ed Stahler, begins grumbling 
about a need for more pocket 
money : 

“The year has 365 days. If you 
sleep 8 hours a day, you sleep 122 
days. That leaves you 243 days. 

“If you rest 8 hours a day, that 
equals another 122 days, and leaves 
you out of your year 121 days. 

“If you deduct 52 Sundays, you 
have 69 days left. 

“Then come 52 Saturday half hol- 
idays, equaling 26 days, leaving only 
43 days. An hour and a half for 
lunch every day totals 23 days, leav- 
ing you with 20 days. 

“Two weeks of vacation will leave 
you 6 days. You will need these for 
New Year’s Day, Decoration Day, 
Fourth of July, Labor Day, Thanks- 
giving and Christmas.” 

* * * 

I had a very pleasant visit from 
my friend, Jack Stowell, on Tues- 
day of this week. Jack came in 
from Aurora, Illinois, where he con- 
ducts a flourishing sheet metal and 
warm air heating business, and, of 
course, all the girls in the office 
“fell” for his good looks aug- 


mented by his bachelorhood. Jack 
is going to represent the warm air 
furnace dealers at the forthcoming 
Western Warm Air Furnace & Sup- 
ply Association meeting in Peoria, 
Illinois, next week and what he will 
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have to say will be of considerable 
interest, not to say enlightening, to 


all present. 
* * * 


Just as Good 

The grocer had just put a new 
boy to work, and among the other 
instructions was this: 

“If you don’t happen to have what 
a customer wants, suggest some- 
thing else as nearly like it as pos- 
sible.” 

Soon a woman came into the store 
and asked the boy, “Have you any 
fresh green stuff to-day ?” 

“No, ma’am,” answered the boy, 
“but we have some nice bluing.” 

“ae Ce 

1 am sure that every warm air 
furnace and metal products sales- 
man will appreciate to the fullest ex- 
tent the humor of this situation. 

A Real Salesman 

When the young salesman had 
been out less than a month he was 
so discouraged that he was about to 
give up. Just then he encountered 
a man who had been on the road for 
years. 

“Well, how is the selling game 
going?” asked the older man. 


“Pretty poor,” answered the 
youngster. “I’ve been insulted at 
nearly every place I have visited.” 


“That’s strange,” said the old 
timer. “I’ve been on the road forty 
years. I’ve had my samples flung 
into the street, I’ve been taken by the 
scruff of the neck and hurled down 
stairs, I’ve had doors slammed in 
my face time and time again, and I 
can’t tell you the number of times 
I’ve been cursed. I’ll even admit 
that I’ve been rolled in the gutter. 
But in all the years of my selling I 
can’t remember ever having been in- 
sulted—once.” | 

* * * 

“Maude says her husband dis- 
graced her on their honeymoon.” 

“How ?” 

“On the steamer she wanted the 
other passengers to think an ocean 
trip was an old story to them, but 
almost as soon as they went on 
board he pointed to a row of life- 
buoys and asked the captain. what 
was the idea of all the extra tires.” 
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“Furnace Salesman’ Finds Wide Variation 
in Furnace Installation Labor Costs 


Gives Estimations on New House Work—Asks 
How Labor of Making Parts Is Disposed of 


HAVE recently taken part in a 
discussion regarding the labor 
costs in installing warm air furnace 
heating systems in new houses. 
Without taking into considera- 
tion actual cost records, you would 
be surprised at the different esti- 
mated labor costs on furnace work 
in connection with new house jobs. 
However, actual labor costs, as 
reported by three large dealers were 
used as a basis to obtain an aver- 
age cost, with the following results : 
Hours Hours 
Mechanic Helper 
To erect a wall pipe to 
2nd floor, complete 
with register box... %4 
To place a_ baseboard 
box on Ist floor, 
without register ... % 
To place floor box on 
first floor, without 
REE “g.das du ces 0” 3% 
To place floor registers % 
To place sidewall or 
baseboard registers. % 
To erect cellar runs of 
warm air pipe com- 
plete, from furnace 


to register ........ Y% % 
To set and case boiler- 

plate, _ brick - lined 

furnaces, including 

smoke pipe and 

chains : 

ey eee 4 * 

ED. 254 6% wei b's 5 5 

Os ee 6 6 

gt SAAS wat 7 

Be ace asker es 7% =«7% 


To erect cold air ducts 

complete with “box” 334 3% 
To erect cold air ducts 

complete with “pan” 2% 2% 

Using these time allowances as 
listed, one finds the following for 
use in estimating: 


Hours Hours 


Mechanic Helper 
To erect a wall pipe to 





second floor, com- 
plete with register 
and box, also neces- 
sary round pipe con- 











In this article “Furnace 
Salesman” has opened a discus- 
sion from which every furnace 
installer can profit. There are 
doubtless many of the latter 
who have not yet arrived at a 
definite plan with regard to the 
proper disposition of overhead 
and productive labor charges. 
To these men such a discussion 
would prove invaluable. 

The question asked by “Fur- 
nace Salesman” in the body of 
his article would in all proba- 
bility be answered in two ways. 
Some furnace installers doubt- 
less lump all of the labor done 
on any given job—fashioning 
materials and erecting—into 
one charge. Others have a more 
scientific method, splitting the 
labor of fashioning and that of 
erecting into two _ separate 
units. 

It is hoped that furnace in- 
stallers who have a. definite 
method worked out will re- 
spond to the inquiry of “Fur- 
nace Salesman.”’—The Editor. 





nection to the fur- 
nace, in other words 
a complete run from 
furnace to and in- 
cluding register on 


second floor ...... 1% UY 
To place a baseboard 


register and box on 
first floor, also neces- 
sary round pipe con- 
nection to furnace; 
in other words, a 
complete run from 
furnace to and in- 
cluding baseboard 
register on first floor 1% 


To place a floor regis- 
ter and box on first 
floor, also necessary 
round pipe connec- 
tion to furnace; in 
other words, a com- 
plete run from fur- 
nace to and including 
floor register on first 
it cecchscdeves< 1% 4, 
To erect an extension 
of wall pipe from off 
top of first floor reg- 
ister to second floor 
room above, complete 
with register ...... 1% 


These estimates were based on 


the provision that the furnace was 
to be erected on cement cellar floor, 
or suitable foundation furnished by 
carpenter contractor. Also neces- 
sary carpenter work to prepare to 
receive wa'' pipe and register boxes 
(“cutting of holes”) done by car- 
penter contractor. 

They do not include any extra 
labor necessary in the erection of a 
round warm air pipe or cold air 
duct extending thru a mason wall. 

The following is an example of 
how this plan would work out in 
estimating the labor required to 
complete a furnace in a semi-bunga- 
low type of house, 6 rooms and 
bath, with the following specifica- 
tion: 

One 26-inch furnace, one cold 
air duct, with rectangular box; one 
cold air duct, with pan at bottom of 
joists; four separate wall pipes to 
second floor; two baseboard runs 
to first floor; one floor register run 
to first floor: 

Estimated Labor Required 
Hours Hours 
Mechanic Helper 
One 26-inch furnace.. 6 6 
Four wall pipe runs, 


complete .......... 74% 3 
Two baseboard runs, 
COIIEEED en cccccee 3 ly% 
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One floor reg. 
complete aba P23) 

One cold air duct with 
“box” #8 Pox 


One cold air duct with 


run,¢ 7 


Total labor required 


to complete job.. 24 
Is this allowing enough time for 
a mechanic properly to install a job, 
per Standard Code, and do- first- 


class work? 

The actual labor costs on simi- 
lar jobs were looked over to check 
up on this method of figuring labor 
costs, and the firm having higher or 
lower costs, as the case might be, 
could then use this method, adding 
or deducting whatever percentage 
over or above to accurately esti- 
mate his actual labor costs. 


The discussion referred to proved 
so interesting, and there was such 
a difference of opinion, that the 
thought occurred to me _ that 
through your paper 
could get some information, from 
“Sheet Metal Dan” and others, as 
to their method used in estimating 
the labor required on furnace work 


perhaps we 


in connection with new houses. 


My figures,-as arranged, were 
based on the use of single wall pipe 
and fittings. 

| have read with interest regard- 
ing figuring overhead on a produc- 
tive labor basis. Of course, it 
would be necessary accurately to es- 
timate the productive labor required 
to complete a job before adding the 
overhead. 


Also it might be necessary to 
know the productive labor cost on 
the furnace casing and the making 
of cold air material. Or perhaps 
“Sheet Metal Dan” has another way 
to handle this labor estimate, and 
perhaps his overhead is based on 
the productive labor cost of erec- 
tion only. 


Using the foregoing method, and 
taking the job described by R. E. 
Pauley in the March 26th issue of 
AMERICAN ARTISAN, I should esti- 
mate the necessary labor required 
as follows: 


AMERICAN 


ARTISAN 


Hours Hours 
Mechanic Helper 
Set and case one. 26- 
inch brick-lined_ fur- 
nace, with smoke 
pipe and regulator. . 
Erect four. baseboard 
runs to first floor 
complete from fur- 
nace to and .includ- 
ing registers 
Erect three wall pipe 
runs to 2nd _ floor 
complete from fur- 
nace to and_includ- 
ing registers 
Erect two 
off first floor regis- 
isters to 2nd floor 


extensions 


complete with regis- 
ter 
cold air 


rect three 


ducts 


Total labor. to erect 
the job complete. 324% 23% 

Assuming that a mechanic is paid 
$1.25 per hour and a helper is paid 
60 cents per hour, the labor costs in 
erecting this particular job will to- 
tal $54.26—extra for any added la- 
bor required to prepare for wall 
pipes or registers or extension of 
round pipe through ce!lar masonry 
walls. 

Now then, if the overhead were 
based om a percentage of the total 
productive labor cost, and this per- 
centage were 100 per cent, would 
“Sheet Metal Dan” add $54.26 for 
overhead on this job? Or would he 
first estimate the labor required to 
make the casing and cold air mate- 
rial, and then use 100 per ceut of 
this as his estimate of the overhead 
to be carried by this job? 

I am taking this up through your 
paper, believing a discussion of this 
kind pertaining to labor costs would 
be helpful to all the trade. 

Hope you will invite all firms do- 
ing a volume of new house work to 
explain their methods of figuring 
the labor required, so that if there 
is a better way, we can learn how 
it is done. 

Perhaps Sam Sorensen or [red 
Goodall, or both, will help us. Then 
if some firm from Columbus, Akron 


May 28, 1927 


or Cleveland will help, the discus- 
sion will be Teal: interesting; I am 
sure. 


Munroe & Son, Omaha, Neb., 
Announce Completion of New 
Gas Furnace Made in Omaha 
lewis Burmester, who has served 
the city of the most 
efficient manner as City Furnace In- 
spector for the past twelve years, 
and Alexander Munroe, .president 
of Munroe & Son Furnace & Sup- 
ply Company, have announced their 


Omaha. in 


new patented gas furnace. 

This furnace operates with nat- 
ural or artificial gas, and from ex- 
periments carried on, show cost of 
operation equal to, or cheaper, than 
burning oil. 

The furnace can be completely in- 
stalled according to the Standard 
Code, at a price not exceeding the 
cost of a high-class, one-piece warm 
air furnace. 

This furnace is being placed on 
the market strictly on its merits and 
will be manufactured by Munroe & 
Son Furnace & Supply Company, 
1718 Cass Street, Omaha, Nebraska, 
who will be pleased to show or give 
full information to anyone inter- 
ested. 

A. 5S. H. V. E. Summer 
Meeting at White Sulphur 
Springs June 28-30, 1927 

The results of many investiga- 
tions made during the past six 
months will be reported by various 
members and committees at the 33rd 
Semi-Annual Meeting of the Amer- 
ican Society of Heating and Venti- 
lating Engineers at the Greenbrier 
Hotel, White Sulphur Springs, 
West Virginia, June 28 to 30. 

Every session will be full of in- 
terest for the engineer, the contrac- 
tor or the architect who is actively 
interested in heating and ventilating 
engineering, as the program fairly 
bristles with topics that are of con- 
cern to these men in their every day 
work. 

The meeting will be called to or- 
der on June 28 by President F. Paul 
Anderson, Lexington, Kentucky, 
and it is expected that over 400 will 
be present at this time. 
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The program has been developed 
under the direction of E. B.’ Lan- 
genberg, St. Louis, and the enter- 


tainment is in charge of C.--V.- 


Haynes, New York. 

The Golf Tournament will be di- 
rected by R. C. Bolsinger, Philadel- 
phia. Transportation is being han- 
dled by Herbert Coward, Washing- 
ton, D. C., who advises that the 
roads to White Sulphur Springs are 
in fine shape for motoring, and who 
also points out that railroad facili- 
ties are excellent to this world 
famous resort. Those who attend 
are advised to save money by the 
purchase of round trip tickets. 

John R. Shanklin, Charleston, 
West Virginia, who has spent his 
life in the vicinity of White Sulphur 
Springs and knows this famous sec- 
tion of our country, advises every- 
one to bring a light overcoat, for the 
nights are cool. 

All who plan to come to the meet- 
ing should make reservations direct 
with the.Greenbrier Hotel and state 
hour of arrival. The hotel is op- 
erated on the American plan. 

Fred W. Barry Organizes 
Barry Furnace Company 
at Hamilton, Ohio 

Fred W. Barry, formerly man- 
ager of Estate Stove Company’s 
Furnace Department, has organized 
and incorporated The Barry Fur- 
nace Company, which will be lo- 
cated in Hamilton, Ohio. 

At the first meeting of the stock- 
holders of the new company held in 
Hamilton, the following directors 
were elected: Fred W. Barry, Ham- 
ilton, E. H. Riesmeyer, Pittsburgh, 
Pa., Edgar A. Truster, Collinsville, 
H. N. Martindale, Hamilton, and 
J]. A. Flick, Cincinnati, Ohio. 

The following officers were 
elected : 

Fred W. Barry, President. 

E. H. Riesmeyer, Vice-President. 

Edgar A. Truster, Treasurer. 

Miss Almeda J. Issenmann, Sec- 


retary. 

Mr. Barry’s name is very familiar 
throughout the industry. His thor- 
ough experience in the warm air 
heating field qualifies him for his 
new position. The furnace to be 
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handled hy the new company will be 
known as the Barry Fufnace; the 
castings, however, will be made by 
the Estate Stove Company for Mr. 
Barry. Except for the name they 
will be exactly the same as those 
used in the Estate furnace. 

The Barry Furnace Company will 
equip a shop to manufacture casings 
and all sheet metal parts and will 
also carry a very complete stock of 
the necessary furnace supplies, such 
as pipe, fittings, registers, etc., so 
that all furnace dealers can be sup- 
plied with materials for making 
complete installations. 

The new company will also main- 
tain an engineering and plan service 
to assist dealers with their heating 
problems. 

Mr. Barry would be pleased to 
receive catalogs of furnaces and fur- 
nace supplies for his files. 
Metaphram Regulator New 
Furnace Draft Regulating 
Device on Market 


There has been placed on the 
market in recent months what is 
known as the Metaphram furnace 
regulator by the Metaphram regu- 
lator department of the National 
Regulator Company, 2301 Knox 
Avenue, Chicago, Illinois. 

This new device is a regulator of 
warm air furnaces, but differs from 
those now on the market in that it 
regulates the fire in the furnace 
thermostatically from its location in 
the main warm air duct in the base- 
ment, instead of in the rooms above. 

This simple regulator consists of 
six hollow metal diaphrams, each 
containing a liquid that is formed 
into a gas by heating. There are six 
because six small ones are more 
flexible than one large one. The ex- 
pansion and contraction of these 
flexible units operates a lever that 
controls the dampers. 

There is nothing to get out of 
order.. It gives perfect gradyated 
movement to the draft and check- 
draft dampers. It prevents surplus 
heat from escaping up the smoke 
pipe by preventing surplus heat at 
the source. It is a fuel saver. 

The Metaphram Furnace Regu- 
lator maintains a uniform heat in the 
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furnace by automatically regulating 
the drafts. It has a positive ther- 
mostatic action. When outdoor tem- 
perature drops it affects the indoor 
temperature, lowering the return air, 
which in turn reduces the air tem- 
perature in the warm air ducts. 
This change will cause the regu- 
lator to open the draft and build up 
the fire, increasing the heat and 
maintaining the room temperature 
desired. 

The Metaphram regulator fur- 
nishes its own power. It does not 
depend on electricity, spring or 
weight motors. It is entirely self- 
contained. The only attention 
needed is to change position of the 
balance weight, moving it outward 
toward end of lever for very cold 
weather and toward center of lever 
during mild periods. 





Berger Brothers Company 
Now Manufacturing Fluted 
Octagon Conductor Pipe 

Berger Brothers Company, 229- 
237 Arch Street, Philadelphia, have 
recently acquired the machinery and 
the right to manufacture fluted octa- 
gon and ornamental self-cleaning 
polygon conductor pipe, according 
to announcement by H. E. Usinger, 
Assistant Secretary. 

A circular recently released by 
this company gives full details con- 
cerning the ornamental self-cleaning 
polygon conductor pipe and the 
fluted octagon conductor pipe. 

This circular describes the orna- 
mental self-cleaning polygon as hav- 
ing the virtue of practically elim- 
inating the possibility of the pipe 
bursting by freezing. 

The fluted octagon, in addition to 
being ornamental, is described as 
being also well adapted to stand the 
strain of freezing. The fluting on 
this pipe is spiral in construction, 
and the seam follows the fluting 
around the pipe, which is said to 
equalize any internal pressure and 
also to prevent bursting at the 
seams. 

A thorough investigation of these 
two items, which are manufactured 
exclusively by Berger Brothers 
Company, will fully repay the con- 
tractor for the time spent. 
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Stove Manufacturers Hold 56th Annual 


Convention in New York City 
All Officers Re-Elected—Detroit 


HE fifty-sixth annual meeting 

of the National Association of 
Manufacturers of Heating and 
Cooking Appliances, held at the 
Hotel Astor on May 11th and 12th, 
was opened with an address by 
Jones T. Templeton, President. 
After the report of the Treasurer, 
Kelsey H. Jewett, Allen W. Wil- 
liams, who is the Secretary, told of 
the work of the association for the 
past year. 

The remainder of the time of the 
two sessions was given to talks by 
experts in merchandising and pro- 
duction, both in the industry and 
from other fields. 

Report of Secretary Allan W. 

Williams 

Since your Treasurer’s report 
does not give in detail information 
relative to the revenue from the 
sale of publications, it may be in- 
teresting for you to know that our 
income from this source was di- 
vided as follows: 
ee a Oe cn ct tnaieied $ 30.37 


Enamel booklets, etc.......... 223.89 
SPE RR eee 20.00 
(This refers to the older 
manuels only) 
List of manufacturers......... 30.00 
ee eee hee 796.66 


ME sh dnews ven PV RAcNR $1,100.92 


This amount may not correspond 
with the Treasurer’s report, since 
this revenue only appears on his 
records as payment is received by 
me and forwarded to him. 

The demand for the crate labels, 
which were printed and distributed 
under the direction of our associa- 
tion, has been surprisingly large. 
Nearly 1,000,000 of these labels 
have been sold and additional com- 
panies are ordering them. They are 
not only being ordered, but they are 
evidently being used, since dupli- 
cate orders have been numerous. It 
is gratifying to say that the Freight 
Container Bureau, the suggestor of 
these labels, has congratulated our 
association on its success with these 


Selected as Place of 1928 Meeting 


labels and thanked us for our coop- 
eration, and our Traffic Commis- 
sioner will no doubt tell you the 
bureau is doing its part to have 
these labels recognized by the em- 
ployes of the carriers. 

Statistics: With the figures of 
the 1925 Census of Manufacturers 
as compiled by the Census Bureau 
of the U. S. Dept. of Commerce 
now available, and with the infor- 
mation relative to heating and cook- 
ing appliances classified separately 
for the first time in this census, the 
following is submitted for your ref- 
erence and in order that it may ap- 
pear in our association records: 


Number Value 

Stoves, ranges, 

room heaters and 

water heaters— 

ONE CR chasse 6,990,046 $166,082,493 
Cooking stoves and 

PMCS. Losses 3,572,487 116,671,403 
Coal and wood... 1,021,830 47,731,236 
cs ci eri 1,397,299 51,347,838 
Kerosene and gas- 

Oe ees 1,153,358 17,592,329 
Heating stoves and 

room heaters... 2,140,174 26,014,527 
Coal and wood... 1,134,595 17,436,692 
ee ee 596,818 6,434,633 
Kerosene and gas- 

a eee 408,761 2,143,202 
Water heaters (do- 

mestic supply).. 1,072,471 19,546,727 
Coal and wood.... 116,391 1,569,657 
ARR Ste grey oe 823,057 16,541,689 
Kerosene and gas- 

ELS ee 133,393 1,435,381 
All other | stoves 

and ranges...... 204,544 3,849,836 
Parts and fittings, 

including miscel- 

laneous steam 

ea 137,407,270 
Warm air furnaces 505,162 46,823,998 
Steam and hot wa- 

ter heating appa- 

NR os a is 113,509,427 
All other heating 

and cooking ap- 

paratus and sup- 

ee EIR 137,407,270 
Miscellaneous 

products ....... 17,858,879 


It is gratifying to be able to 
state that with the separation now 
made in the types and kinds of ap- 
paratus, the industry from the Bi- 
ennial Census of Manufacturers 
will have comparative © statistics 
available every two years from now 
on. 





The Monthly News: As author- 
ized by the Board of Directors, a 
four-page bulletin, to be known as 
the Monthly News, has been dis- 
tributed each month since last No- 
vember. The modest expense of 
$40 to $50 per month incurred in 
its production and _ distribution 
seems justified by the fact that it 
furnishes to the members in short 
and regular form information as to 
what the various bureaus and de- 
partments of the association are do- 
ing, and communications from your 
Director of Accounting and Cost 
Finding Bureau, your Traffic Com- 
missioner and your legal counsel, 
as well as more or less information 
as to other activities of the associa- 
tion and the happenings in our in- 
dustry. You have also received 
from its columns advice as to the 
activities of our Committee on Sim- 
plified Practice. May I very frank- 
ly confess that it could be improved 
through contribution of short arti- 
cles and news items from our mem- 
bers, and add that at no time has 
the editor, your Secretary, been 
embarrassed by the quantity of ma- 
terial received for publication? 
‘Trafic Bureau: Traffic Commis- 
sioner Owen has made a special 
effort during the past twelve months 
to keep the general office of the 
association posted as to his activi- 
ties and matters of interest which 
are constantly arising. A year ago 
I took the liberty of reminding you 
that there is apparently no end to 
our transportation problems for 
new trends in traffic matters are 
constantly arising. It is my ob- 
servation that Mr. Owen has had 
more occasion than ever to protect 
your interests when it comes to the 
various conditions which affect your 
classification rates, safe carriage and 
prompt delivery. I believe that more 
members have made use of the 
traffic service since last May than 











May 28, 1927 


ever before, but judging from what 
your Commissioner has told me; he 
is able to do more for you and very 
often recover and save you money. 


Accounting and Costing: For the 
first time in several years the asso- 
ciation has, since May Ist, 1926, 
rendered a real cost service to its 
members. Having no direct part in 
this activity, I feel it is proper to 
say that the membership evidently 
welcomed the decision to have a 
capable Cost Advisor, and a re- 
vised Cost Manual. The fame of 
the new manual has_ evidently 
spread, for I have had several re- 
quests to be permitted to purchase 
copies. In each case the offer has 
been declined and a cordial invita- 
tion to membership has been ex- 
tended. 

A recent bulletin of the Chamber 
of Commerce of the U. S. makes 
this statement: “A cost system 
(they mean a good one, and ours is 
all that) enables the executive to 
test the’.soundness of his own 
methods. 

“In determining changes cost ac- 
counting is the important measur- 
ing stick—it shows the executive 
how many dollars he must recover 
before profits can accrue; it re- 
strains price-cutting ‘tendencies on 
the sound basis of knowledge of the 
line separating profits from loss. 

“Cost accounting is the tool of 
both management and workers when 
rightly designed and used—profit- 
able for both. Trade associations 
are building and using their own 
uniform cost systems in increasing 
numbers.” 

Legal Department: Since the es- 
tablishment of this department a 
year ago, quite a number of matters 
have reached my office requiring 
legal advice, and it has been a satis- 
faction to be able to refer them to 
Mr. McKercher, knowing they 
would not only receive prompt but 
competent advice. Mr. McKercher 
has been more liberal in his atten- 
tion to what he might have con- 
strued as individual matters than it 
was perhaps reasonable to expect. 

Chimneys and Flues: All manu- 
facturers of heating and cooking 
appliances have, during the past 
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few months, been interested in the 
revision of, the “Suggested Ordi- 
nance Form Covering Chimneys 
and Flues,” made by the National 
Board of Fire Underwriters. Their 
revision has only been made after 
careful survey and the new pamph- 
let is promised for distribution in 
the near future. In this work I 
have cooperation for the associa- 
tion. In passing, it may be of in- 
terest for you to know that even the 
coal dealers have indicated a special 
interest and in some instances ap- 
peared unsolicited at hearings in the 
support of measures which would 
assure better flues. 


The U. S. Chamber of Com- 
merce: Our membership in the U. 
S. Chamber of Commerce has sup- 
plied the Secretary’s office with 
much information to our associa- 
tion, and since the Monthly News 
has been issued it has been possible 
from time to time to pass more or 
less of this on to the membership. 

Simplified Practice: Until the 
past year it has been difficult for 
your Secretary or the special com- 


mittee from the industry to arouse - 


any great interest in the matter of 
simplified practice in our industry, 
but the foundation laid by the Sim- 
plified Practice Committee of a year 
ago under the leadership of John 
Allen Underwood as_ chairman 
seems to be bearing fruit of late, 
and your Committee on Simplified 
Practice has continued this activity 
and made it possible for me to send 
to our membership and to the in- 
dustry at large the suggestions that 
could not help but work for econ- 
omy and profit whether used by in- 
dividual companies or the craft at 
large. 

The New Competition: Perhaps 
this is not a subject to be included 
in my report, but since our product 
has been one which has, no doubt, 
suffered from the ambitions and 
sales pressure of the distribution de- 
partments of other commodities and 
so much has come to my office bear- 
ing on this subject, I take the lib- 
erty of making the following ref- 
erence to it: 

“Progress waits for no man, in- 
dustry or business—only those who 
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can qualify to the public in giving 
it what it wants, in quality and at 
the lowest cost, receive the largest 
volume of business. The New Com- 
petition is eliminating many old, 
established lines and making over 
many others in the strife for public 
favor.” 

This so-called “New Competi- 
tion” is a problem in distribution 
and since our industry has some- 
times been criticized for its method 
or lack of method in increasing its 
sales and recognizing changing con- 
ditions, it seems to be one worthy of 
more serious consideration. One 
authority states: “In the fifty years 
between 1870 and 1920 the cost of 
distributing the necessities and lux- 
uries which we consume has nearly 
trebled, while the cost of producing 
them has been reduced by more 
than one-fifth.” Another contrib- 
utes the following: “To my mind, 
the great work of the trade associ- 
ation today and tomorrow is to re- 
duce wastes, lower production costs, 
build sales canipaigns and in every 
possible direction protect the indus- 
try which they—the trade associa- 
tions—serve against almost certain 
destruction by industries producing 
competing materials. If it were pos- 
sible to say that a good article eco- 
nomically produced and intelligently 
distributed would, on account of 
inherent merit, survive the on- 
slaught of substitute commodities, 
all would be easy sailing. It is a 
fact, however, that public favor is 
fickle, frequently following a bally- 
hoo, and only going back to the 
tried and true things after it has 
almost starved them to death 


through lack of support.” 


The point that I wish to make is 
that while the “New Competition” 
is here, the necessity for cooking 
and heating appliances is as great or 
greater than ever, and the increase 
in the wealth of the country makes 
it possible to sell better stoves and 
ranges and induce more frequent 
replacements ; that with 70 per cent 
of the homes of the country still 
heated with other than central 
plants, the heating stove is in no de- 
gree a thing of the past, and finally, 
that no fundamental change has oc- 
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curred which makes it impossible 
for our industry to secure at least 
their reasonable share of the con- 
sumer dollar and increasing our 
volume. 

Some day we may have a Com- 
mittee on “The New Competition.” 

In General: The loyalty and 
faithfulness of your Board of Di- 
rectors and the standing committees 
has made it rather easy for your 
Secretary during the past year when 
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the association was adjusting itself 
to the radical changes made in the 
conduct of our society due to our 
reorganization. It was through the 
efforts of these men that the ex- 
penditures were kept well below the 
budget—the amount voted by the 
convention a year ago. It is suf- 
ficient to say that | know you ap- 
preciate President just as 
much as I do. 


your 


The officers elected were as fol- 
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lows: President, Jones T. Temple- 
ton, St. Louis, Missouri ; First Vice- 
President, A. L. Lindemann, Mil- 
waukee, Wisconsin; Second Vice- 
President, E. T. Rich- 
mond, Virginia; Treasurer, Kelsey 
H. Jewett, Buffalo, New York; 
Secretary, Allen W. Williams, Co- 
lumbus, Ohio. 

Detroit, Michigan, was 
for the annual meeting of the asso- 
ciation, which will be held in May. 


Harrison, 


selected 


Southern Hardware Jobbers Hold Successful 
Convention at Memphis, Tennessee 


D. A. Merriman, of American Hardware 
Manufacturers 


Annual 
Southern 


HE  Thirty-seventh 

convention of the 
Hardware Jobbers’ Association was 
held at Memphis, Tennessee, May 
10 to 13, 1927. The opening ses- 
sion was 2 joint meeting with the 
American Hardware Manu factur- 
ers’ Association, and took place 
Tuesday evening, May 10. 

President Mark Lyon of the 
Southern Hardware Jobbers’ Asso- 
ciation introduced Dean I. H. Noe 
of the St. Mary’s Episcopal Cathe- 
dra!, who delivered the invocation. 

This was followed by the annual 
address of President Mark Lyons. 
In his address President Lyons 
sketched the history of the hardware 
brsiness very briefly, pointing out 
many of the high lights of accom- 
p'ishment to the credit of that in- 
dustry. 

Hie voiced the opinion that the 
young man preparing to enter the 
hardware industry today should ac- 
quire a thorough knowledge of en- 
The trend of the times 
is undoubtedly in that direction. 

Rowlett Paine, Mayor of the city 
of Memphis, was present at the 
opening session and spoke at con- 
siderable length on the 
phases of activity which are being 
carried on in the city of Memphis. 
Mr. Paine’s talk was very enlight- 
ening and his welcome to the dele- 
gates present was exceedingly warm. 

D. A. Merriman, President of 


gineering. 


various 


Addresses 


the American Hardware Manufac- 
turers’ Association, followed the 
Mayor in addressing the delegates 
to the convention. Mr. Merriman 
had very high praise for the accom- 
plishments of the entire hardware 
industry. 

William H. Donlevy, President of 
the National Hardware Association, 
was present. President Donlevy had 
high praise for the development of 
the southland which has taken place 
during the past decade or more. 

Wednesday morning the conven- 
tion met in executive session. The 
business taken up revolved around 
the report and recommendations of 
the president. 

During the afternoon executive 
session a telegram was received 
from George Beers, son of H. H. 
Beers, to the effect that his father 
was very ill and that the doctor had 
given up hope of saving his life. A 
message of condolence was immedi- 
ately prepared and sent. The elder 
Mr. Beers died shortly thereafter. 

The Committee on Transportation 
submitted their report, signed by 
Allen C. Rankin, Chairman. Among 
other things the report contained 
the following: “Transportation con- 
tinues with us to be a problem of 
serious consequence. As _ pointed 
out in former reports, there is con- 
stantly going on in the southern ter- 
ritory revision and readjustment of 
rates on articles handled by the 


Delegates 


hardware jobbers. Since our last 
meeting there has been a general re- 
vision of rates on iron and steel ar- 
ticles in carload quantities from all 
southern producing points to all 
destinations. 

The sessions on Thursday and 
Friday were carried out as per 
scheduled program. 

The officers elected‘ for the ensu- 
ing year were as follows: 

President, L. M. Stratton; First 
Vice-President, Thomas R. Frazer ; 
Second Vice-President, R. J. Ogil- 
vie. The Executive Committee in- 
cluded C. H. Ireland, E. A. Peden, 
F. E. Pharr, Walter Pender. 
Heating Systems & 

Supply and Robinson 
Furnace Co. Combine 


In order to serve the warm air 
heating industry better, the Robin- 
son Furnace Company, 205 West 
Lake Street, Chicago, and the Heat- 
ing Systems and Supply Company, 
107 West Van Buren Street, Chi- 
cago, have combined forces. 
which these two 
companies formerly rendered the 
industry separately are now avail- 
able to the warm air heating trade 
as a combined unit at the headquar- 
ters of the Robinson Furnace Co., 
205 West Lake Street, Chicago, 
where Harvey Manny and R. W. 
Menk will be glad to greet their 
friends. 


The services 
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Two Brands with but a Single Thought 
“TAYLOR QUALITY” 


For those who want the best roofing tin that can be had. 
we recommend our HAND MADE 


TARGET AND ARROW 


For those who want the best machine made plate that 
can be made, we offer our 


TAYLOR’S EXTRA COATED 
40 lb. Copper Bearing O. H. 


Years of experience have taught Architects and Builders 
to accept TAYLOR QUALITY on sight. This means 
sales for roofers who use roofing tin made by 


N. & G. TAYLOR COMPANY 
PHILADELPHIA 
Headquarters for Good Roofing Tin Since 1810 
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OUR SLOGAN Hi 
**Everything Used in Sheet Metal Work’’ 
OUR HOBBY 
“QUALITY AND SERVICE”’ 























In the Dawn of New Materials 


Do not sleep, be up and doing, 
Step ahead of all the rest, 
Use the latest and the best. 


‘*OSBORN’S LEAD COTE”’ 


COPPER BEARING STEEL SHEETS 


A few use$ for ‘8 


LEAD COATED COPPER . . SHEETS 
NICKEL PLATED ZINC . SHEETS 
AND “MONEL METAL” . | SHEETS INLAND GOPPER Namey, 
ARE UP-TO-DATE ADDITIONS STEEL SHEETS 
li earacateed At the, INLAND STEEL COMPANY 
° uth born Str Chicago 
THE J.M.&L.A. OSBORN COMPANY ioe sal CR Petite coe on crete 


of Steel Chicago Heights, Illinois. 
Branch Offices and Representatives 
Users ST. PAUL + ST. LOUIS « SALT LAKE CITY + MILWAUKEE 
KANSAS CITY + NEW ORLEANS + EL PASO 


1541-51 East 38th Street 


CLEVELAND, OHIO 
BUFFALO WAREHOUSES: 64-68 RAPIN ST. 
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Steel Market Is Irregular—Heavy Finished 


Steel Prices Firmer 
Pig Iron Prices Steady—Buying in Non- 


RON and steel markets present 
many cross-currents and _ the 
tendency in demand is progressively 
easier, yet the aggregate of quiet 
week-to-week buying by the general 
run of consumers brings the mills 
sufficient tonnage to keep them al- 
most abreast of last year’s record. 

Most producers have scaled down 
their operations moderately and now 
look to the last half year. Automo- 
tive interests are shaping up their 
third quarter requirements’ and 
heavier purchases, especially for 
new models, are in prospect. In 
point both of demand and price the 
sheet market looks better. 

Typical of the irregular market, 
prices of heavy finished steel are a 
shade firmer in the East and some- 
what softer at Pittsburgh. Specifi- 
cations for steel bars at Chicago 
have declined about the extent they 
have improved at Pittsburgh. 

Pig Iron 

At Pittsburgh, except for several 
special transactions, one or two.com- 
prising three-way trade or reciproc- 
ity propositions, the pig iron market 
is dull as ever. 

Valley furnaces are doing prac- 
tically nothing. Pennsylvania steel 
works stacks are the only active 
sellers in this territory. One re- 
cently sold a tonnage of basic at 
$18.39, delivered. Another sold 
more than 1,000 tons of Bessemer 
at $19, furnace, or the same figure 
quoted by valley stacks, substanti- 
ated there only by single carload 
sales. 

A builder of rolling mill equip- 
ment, inquiring for a tonnage of 
Bessemer iron, is able to uncover a 
delivered price which figures back 
to below $19, valley, but admits that 
$19 is the valley minimum. 

One concern has purchased a ton- 
nage of foundry iron for shipment 
to Johnstown, Pennsylvania, and 








ferrous Metals Limited to Small Lots 





Trenton, New Jersey, plants, start- 
ing immediately, from its regular 
source of supply, a Pennsylvania 
steel works interest. Another con- 
cern recently entered the market for 
2,000 tons or more of foundry iron. 
Valley furnaces are quoting $18.50, 
valley, for foundry and malleable. 

At Chicago several additional con- 
tracts for third quarter pig iron 
have been signed, but the total is 
light. A few new third quarter in- 
quiries have developed. Spot buying 
is unimportant. Shipments are ap- 
proximately the same as last month. 
The price, $20, Chicago furnace, is 
virtually untested. 

An Iowa furnace has booked 300 
tons of 10 per cent ferrosilicon for 
one concern. A Chicago district 
steel works closed 500 tons of 15 
per cent Bessemer ferrosilicon with 
the same furnace. 

Southern pig iron at Birmingham 
maintains the steadiness noted for 
several weeks. The quotation is 
firm at $18, base, Birmingham. 
Buying is in small lots and deliv- 
eries are active. Tonnage sold for 
delivery during June is practically 
equal to the probable make. 
Copper 

The red metal was the chief of 
those going down. For a while it 
appeared pegged at 13 cents, Con- 
necticut, but some second-hand 
metal was offered less and then 
some of the smaller factors began to 
give indications of accepting lower 
bids, and later some of the large 
producers followed, so that the price 
fell again, some metal to 12% cents, 
Connecticut. Product prices were 
cut today, the reduction ranging 
from % cent to % cent. 

Most producers held back on the 
decline, which now has run to un- 
usually low prices, but not quite so 
low as last winter. However, all 
followed the market down at least 
in part. 





Lead 
The price of lead went down 15 
points the past week on account of 
continued unbalanced supplies. De- 
mand lags and yet consumption is 
not running much less than last 
year, while output continues larger 
than last year. 
Zinc 

Prime western zinc sold at 6 
cents, East St. Louis, the lowest 
price since the summer of 1924, and 
then producers became firmer at a 
5-point advance. At the latter fig- 
ure little business was done and the 
market had the appearance of still 
needing business, but was less in the 
mood of going after it. 

The ore market was unchanged 
at $38 a ton, an extremely low price. 
Sales of ore -have been very light 
the past few weeks, but output has 
changed little. 

Tin 

Unusually tight stocks of spot 
metal, with little available from 
ships before the end of the month, 
put tin prices up for several days, 
and then the lack of buying let the 
strongest of these prices down again 
suddenly, but with some net rise 
from the low point remaining. 


Solder 
Chicago warehouse prices on 


solder are as follows: Warranted 
50-50, $41.50; commercial 45-55, 
$38.50; plumbers’, $35.50, all per 
100 pounds. 


Old Metals 
Wholesale quotations in, the Chi- 


cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $16.50 to $17.00; 
old iron axles, $20.00 to $20.50; 
steel springs, $14.50 to $15.00; No. 
1 wrought iron, $11.00 to $11.50; 
No. 1 cast, $14.50 to $15.00, all per 
net tons. Prices for non-ferrous 


metals are quoted as follows; per 
pound: Light copper, 9 cetits; zinc, 
3% cents; case aluminum, 13% 
cents. 
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PERFORATED METALS 


oe Be es 


All sag § and — of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screenin , Ventilating and Draining 
EVERYTHING IN PERFORATED METAL 


Ine — GI _ PERFORATING © 
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Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet Metal —— 


STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 














| VENTILATORS | 


We carry a full line of the below named well known ventilaters: 
EARLE 
PERFECTION 
HERCULES 


We can make prompt shipments on your orders 
for anything in the sheet metal line. 


Try us—urite for catalog today 


BERGER BROS. CO. 
WAREROOMS pry eB mange ta STREET 


PHILADELPHIA, PA. 
Manufacturers of “Quaker City” line of Miters, Ends, Caps and Outlets 














FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 





The 12-Cylinder Ventilator 
Used in Every State Picki 
ced in Every St FEolus-Dickinson Co. 
Vent Makers Since 1888 


SPECIFY ZEOLUS 3332-52 South Artesian Avenue 


CHICAGO 


VENTILATORS Phone: Lafayette 1862-1863 














Plain Round 


NEVER MADE WITHOUT THIS 


Quality and Service Made ’em Famous 





Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 


Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 





Not made lighter than 
28 ga. or 16 oz. copper 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN 


-ARTISAN AND HARDWARE RECORD is the 


only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


Chicago Fd 

Southern y. +, No. 
Lake Superior Charcoal. 
Malleable .... 


FIRST QUALITY BRIGHT 
TIN PLATES 
20x28 112 sheets. 


20x28, 40-Ib. 
40-Ib. 


26x28, 
0 26 -lb. 


» 26-1b. 
20-1b. 
20-1b. 
16-1b. 


sheets 
sheets 
sheets 
sheets 


20x28, 
“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—160 Ibs. $4 65 


COKE PLATES 


Cokes, 80 Ibs., base, 20x28.$13 60 
Cokes, 90 Ibs., base, 20x28. 13 80 
Cokes, 100 Ibs., base, 20x28. 14 

Cokes 107 lbs., base, 30 


40 
20 
06 


Cokes, 
h 90 
BLUE ANNEALED SHEETS 


Base 10 ga per 100 Ibs. $3 60 
“Armco” 10 ga..per100 ibs. 4 00 


ONE PASS COLD ROLLED 


per 100 Ibs. 
-++.-per 100 Ibs. 
per 100 Ibs. 


“ARMCO” GALVANIZED 
“Armco” 24 per 100 Ibs. $6 


GALVANIZED 
per 100 ibs. $ 
per 100 Ibs. 
per 100 Ibs. 


VAns+s+ss 


per 100 lbs. 38 


Plumbers -:Per100lbs. 35 


{n Slabs 


SHEET ZINC 


Cash Lots (600 Ibs.)....... $11 
Sheet Lots 12 


Sheets, Chicago base 

Vill Base 

Tubing, brazed base......... 
Wire, base 

Rods, base 


COPPER 
Sheets, Chicago base 
Mill Base 
Tubing. seamless 
Wire, No. . B 
Wire, No. 10, 
Wire, No. 11, 
Wire, No. 
heavier 


base 


American 


Sheet 


Full Coils 
Cut Coils 


per 100lbs. 14 00 
per 100 ibs. 14 25 


TIN 


per 100 lbs. $75 00 
per 100 lbs. 76 00 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


ASBESTOS 
Paper up to 1/16 
Roll board 
Mill board 3/32 to %... 
Corrugated Paper (250 
sq. ft. to roll) $6.00 per roll 


Pig tin 


6c per Ib. 
%c per Ib. 
- 6c per Ib. 


BRUSHES 
Hot Alr Pipe Cleaning 
Bristle, with handle, each $0 85 
Flue Cleaning 
Steel only, 


Copper Burrs only 


CEMENT, FURNACE 


American Seal, 56-lb, cans, net $ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 26-lb. cans, net 2 06 

per 100 Ibs. 7 561 


CHIMNEY TOPS 


Adams’ mere B — 
oe. rice Doz. 
$11 00 


Front Rank, 
Per doz. 


Damper 
Acme, — all tail pieces, 


per 
Non Rivet’ ‘tall pieces, 
per doz 
COPPERS—Boldering 
Pointed Roofing 


per Ib. 400c 


per Ib. 60c 


CORNICE BRAKES 
Chicago Steel Bending 
Nos. 1 to 6B 
CUT-OFFS 


Gal.. plain, 
26 gauge 
28 gauge 


round or cor. 
an 


DAMPERS 


“Yankee” Hot Air 


7 Inch, each 20c, 
8 inch, each 25c, 
9 Inch, each 30c, doz 
10 inch, each 32c, 


Reversible Check 


8 Inch, each..... 
9 Inch, each 


Diamond Smoke Pipe 
doz 


10 inch, doz 


Adams’ Sheet Metal 
7 inch, doz 
8 inch, doz 
9 inch, 2 60 
10 inch, doz 2 80 


DIGGERS 


& 1°60 


Post Hole 


lwan’s Split Handle 
(Bureka) 


4-ft. Handle..per doz. $14 
7-ft. Handle...per doz. 36 


Iwan’s Hercules pattern, 
per doz. 


EAVES TROUGH 


Galv. Crimpedge, ones 76 & 6% 
Zinc, “Barnes” 60% 


Conductor Pipe 
Galv., Pan =, or peprapetes, 
round flat C 
28 Gauge 
26 Gauge 
24 Gauge 
Galv. & Terne Steel 
ay and Rd. Corr.: 


No. 28 Gauge 
26 G 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested 

Nested solid 


1”, 1%", 


Copper 
16 oz., 


B%G®. corcccce +++ 46% 


all designs 


Zino— 
All styles 


1- “en Corrugated. Uniform Blue 
“Milcor”’ No. 28 Gauge. Do: 


7-inch 


77-inch 
Adjustable—Uniform Blue 
“Milcor” No. 28 Gauge. Uniform 


WOOD FACES—650% off list. 


726-6-12%% (100 rods). » 02S 68 
1948-614%% (100 rods). 3 62 


FILES AND RBRASPS 


Heller's (American) - 60-10 


Eagle 

Great Western 

Kearney & Foot............ ee 
McClellan 5 
Nicholson 

Simonds 


Clayton & Lambert's 
East of west boundary line ef 
Province of Manitoba, Canada, 
No. Dakota So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
Texas ....... .52% 
West eof abeve boundary... 48% 


Geo. W. Diener Mfg. Co. 
No. 02 Gasolene Torch, 
qt 


No. 0250, Kerosene, or 
Gasolene Torch, 1 qt.. 


No. 10 Tinner’s Furn 
Square tank, 1 gal 


No, 16 Tinner’s Furn. 
Round tank, 1 gal 


No. 21 Gas Soldering Fur- 
nace 


No. 110 Automatic Gas 


Soldering Furnace 10 be 


Double Blast Mfg. Co. 


Gasolene, Nos. 25 and 36..60% 


Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


GALVANIZED WARE 
Pails (Galv. after made), 
10-qt. 
Tubs (Galv. after made). 


inate po ee A, 34 to 40- 86 


in. bracket 
Single ~ +a rs A, all other 
brackets 86% 


Double Strength, A, all sizes. .86¢% 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire..... 


Eaves Trough 
Milcor Eclipse Wire 
Milcor Triplex Wire... ..« 
Milcor Milwaukee Extension 10% 


Milcer Steel (galv. after 
forming) List ....plua 12%% 
Milcor Selfiock B. Wire, 
List plus 56% 


Bex 
Vv. & B. No. 1, each 


Conductor 


“Direct Drive” Wreught 
Iron for wood.or brick..15% 


. & B. No. 1, each 


HUMIDIFIERS 


“Front-Rank,” Automatic 
In single lots 
In lote of 10 er more.. 
In lots of 25 or more... 
Vapor pans, etc., each 
LIFTERS 


Stove Cover , 
Coppe ..Per gro. $6 0¢ 
Alaska per gro. 4 75 


Tinners 
Hickory 


MITRES 
Galvanized steel mitres, 
28 Ga. 


Cut Steel 

Wire 
Common 
Cement Coated 


(Continued on Page 168) 
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ARCHITECTURAL 
SHEET METAL 
ORNAMENTS 
Made of 
ZINC 
COPPER 


BRONZE 
OR 


LEAD 
Also 
METAL CEILINGS 


SPECIALISTS IN SPECIAL WORK 
ESTIMATES SUBMITTED ON RECEIPT 
OF 
BLUE PRINTS OR DRAWINGS 





Ornamental Catalogue No. 50 on request 


FRIEDLEY -VOSHARDT CO. 


Office: 733-737 So. Halsted St. 
Factory: 761-771 Mather St. 


CHICAGO TLLINOIS 




















(VESUVIUS 


BLOW TORCHES 


in pint or quart sizes. 


With quickly removable soldering iron 
hooks, 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 





Write for prices and illustrated 
circular today 





For Gasoline 


QUICK MEAL STOVE COMPANY 


Div. American Stove Company 
825 Chouteau Ave. St. Louis, Mo. 























F there is a tool or machine 
that you need and you don’t 
know where to get it— 
Write to the 


Notes and Queries Dept. 
of 
AMERICAN ARTISAN 

















READ THE WANTS AND SALES 
PAGES 








PERFORATED METAL GRILLES 


All Styles of Perforations 
All Sizes of Perforations 
All Thicknesses of Metal 


MADE IN STEEL, BRASS, BRONZE AND COPPER 
Highest quality metal and workmanship. 
rite for catalog today. 
DIAMOND MAN Sens CEING COMPANY 
A 
New Vork Office, 1819 Broadway Pittsburgh Office, 219 Third Ave. 











The NEW IMPROVED a TANDARD” 


ROTABLE VENTILATOR 


HIS favorite ventilator 
has been further im- 
proved to insure— 
Greater Durability 
ieter Operation 
reater Efficiency 
Better Balance 
The New Cone-top Suspen- 
sion, new Bronze Guide 
SS «Bushings, and Cross-Braced 
Skirt are the new features. 





Let us tell you in detail all 
about this better ventilator. 





“Standard” Ventilator and nd Chimney Cop Write for special circular and 
Mest Efficient Combination onthe mar prices today 


STANDARD VENTILATOR CO., Lewisburg, Pa. 














NNER OO ERE lene, 


proved Models of Soldering Furnaces 


Have ou seen the . or. 
models The greatest | 
Soldering Furnaces today on the 
market. They should be. There 
is more experience behind them. 
Forty-eight years of it! The 

mes were popular before the 
majority of present day furnaces 
were heard of. It is the oldest, 
the recognized standard Solder- 
ing Furnace today. 


Look these models over. Each leads 
its class. Line them up and take 
your choice. 

De you want a Catalog? 

BURGESS SOLDERING 
; FURNACE Co. 

Ne. 8 Gem with Pump DOOOTmentA COLUMBUS, 0. 








ay 


“Torrid” Tinners 
Furnaces 


have stood the test of time. 
Imitations come, go, are 
changed but “Torrid” stand- 
ard is unalterable and price 
always right. 


GEO. W. DIENER 
MFG. CO., CHICAGO 


Makers of fine Blow Torches and 
Fire Pots. 





cessesensstensnesenesstentiemnsemmenenensi 





Mention AMERICAN ARTISAN in your reply—Thank you! 











SSS 


I ee 





A 
Aeolus Dickinson Co 
American Foundry & Furnace 
Co 
American 
American 


Furnace Co 

Rolling Mill 
American Steel & Wire Co.. 
American Wood Register Co. 
Apollo Metal Co 

Arex Co. 

Automatic Humidifier Co 


Barnes Zinc Products Co 

Berger Bros. Co 

Berger Co., L. D 

Bernz Co., Otto 

Bertsch & Co. 

Brillion Furnace Co. 

Bertsch & Co. oa 

Buckeye Products Co 

Burgess Soldering, Furnace Co.167 


Cc 
Central Alloy Steel Corp 
Chicago Elbow Machine Co.... 
Chicago Furnace Supply Co.... 
Chicago Solder Co. 
Clayton & Lambert Mfg. Co.. - 
Cleveland & Buffalo Transit Co.171 
Cleveland Castings Pattern Co.140 
Colburn Heater Co.. - 
Connors Paint C 
Cortright Metal Roofing Co. 
Copper & Brass Research As- 

sociation 


Oe. .s: 


D 
Diamond Mfg. Co. 
Dieckman Co., Ferdinand 
Diener Mfg. Co., Geo. W 
Double Blast Mfg. Co., Inc.... 
Double Duty Mfg. Co 
Dries & Krump Mfg. Co... 


E 


Eaglesfield Ventilator Co. 


F 
Fanner Mfg. Co. 
Forest City Fay. & Mfg. 
Fioral City Heater Co........ 
Fort Shelby Hote! 
Friedieyvy-Voshardt Co 


G 


Mfg. C 


H 


169-171 


Geroeck Bros 


Hall-Neal Co 
Harrington & King 
Hart & Cooley Co. 
Henry Furnace & 
Hero Farnace Co 
Heas-Snyder Co 
Hessler Co., H. E 
Homer Furnace 


Perf. C 


Fdy. ¢ 


Co 


+ 
Independént- Register & Mfg. 
Co. 
Inland 
Internationa! 
International Heater Co 


K 
Keith Furnace Co 
Kernchen Co 
Kirk-Latty Co 


Steel Co 


Advertsing Ass’ 


L 


Lalance & Grosjean Mfg. Co.. 
Lanmmeck & Co., W. E. 
Lamson & Sessions (o.. 
Langenberg Mfg. 
Lennox; Furnace Co 
Liberty Foundry Co 
Linde Air Products Co. 


Lupten’s Sons Co., 


The.. 


Co 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


M 
The 
Heater Co 
Mfg. Co 


Co. 


Majestic Co., 
Marshalltown 
Marshalltown 
May-Fiebeger 
Merchant & 
Meyer & Bro. Co., F.. 
Meyer Furnace The.. 
Michigan Fireproof Skylight 
Co. 

ianiwateee Corr. 
Monitor Furnace Co.... 
Mt. Vernon Furn. & Mfg 
Mueller Furnace Co., L 


Evans Co 


+ 


Co...Front Cover 


N 
Heatcraft Institute. 
National Warm Air Heating & 
Vent. Assn. .... on 
New Jersey Zinc Sales Co., The os 
Northwestern Stove Repair Co. — 


National 


Oo 


Osborn Co., The J. M. & L. A. 163 


P 
Parker-Kalon Corp. 
Peck, H. E. 
Peck, Stow & Wilcox 
Pecora Paint Co. 
Polk, R. L. 
Prest-O-Lite Co,, 


Back Cover 


Quick Meal Stove Co 
Quincy Pattern Co. 


R 
Reed Air Filter Co 
Robinson, A. H., 
Robinson Furnace 
Rock Island Register 
Rtoss-Gould Co. 
Royal Ventilator Co. 
Rybolt Heater Co 


Ss 


Sheet Steel Trade Ex. Comm.. 
Special Chemicals Co. 
Standard Furn. & Supply Co.. 
Standard Ventilator Co. 

St. Louis Heating Co. 

St. Louis Tech. Inst 
Sturtevant Co. 

Success Heater Mfg. Co....... 


Taylor Co., 

Technical Products 

Teela Sheet Metal 

The Thatcher Co. cane o 
Thomas & Armstrong Co...... 
Trachte Bros. Co., 

Tuttle & Bailey Mfg. Co 
XXth Century Htge. & Vent. 


United States Register C6 
Utica Heater Co 


Vv 


Vedder Pattern Works ........ 
Viking Shear Co. 


Ww 
Walworth Run Fdy. 
Warm Air Furnace Fan Co... 
Waterman-Waterbury Co. Ws 
Western Steel Products Co... 
Wheeling Corr. Co. 
Wheeling Metal & Mfg. Co..., 
Whitney Mfg. Co., W. 
Whitney Metal Tool Co 
Wise Furnace Co. 


Co 
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Markets—Continued from page 166 


NETTING, POULTRY 
Galvanized before wer, 


ing cone $-§2 
Galvanized after weaving. San. %e 


Asbestos Dry Paste: 
200-lb. barrel 
100-1lb. barrel 
36-lb. 


sheWes 
ee edeeecees 
ee eee eet eeeeee 
Peete wereeees 
ee eee be ne eeeee 


2%-lb. cartons .. 


ee eee 


PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq 


Gaivanized 


Crated and nested (all 
es 


(all gauges) .........70-15% 


Farnace Pipe 
O Shree Wall Pipe and 
Single Wali Pipe, 
Galvanized 
Galvanized and 


++ -50% 


seers 


Round 


Lead 


Per 100 Ibs. -+--$12 50 


Stove Pipe 


*““Milcor” “Titelock” Uniform 


Blue Stove 

28 souge, 6 inch U. C. 
nested eeeecees 11 50 

a gauge, 6 inch U.S. 
ested cess 26 
a gauge, 7 inch v. a. . 
6 

"6 inch UC. 
veteos 60 

20" gau ° 6 “inch v. Cc. 
est 26 


7 ‘inch U. 7 
eeeece 25 


30" sau e 
nest eedescece 


T-Joint Made up 
6-inch, 28 ga.... 


All Zine 
No. 11, all styles 


POKERS, STOVE 

W’'r't Steel, str’t # bent, 
doz. $0 75 
Nickel Plated, coll "handies : 
1 10 


-Per Doz.$ 5 00 


Furnace Tackle....per doz. 
seeees+POFr BTO. 


Screw (enameled) 
seeeeeecee POr doz. 


Furnace 


Ventilating Register 
Per TTTTITI TTT TT 
Small, per pair...... 
Large, per pair ..... 


PUTTY 
Putty, 


Commercial 100-Ib. 
Kit 


Malleable Iron Damper 
REDUCERS—Oval Stove Pipe 


Per Doz. 
7—6, 1 doz. in carton........$2 25 


FLOOR REGISTERS AND 
BORDERS 


Cast Iron ...««ss+s 

Steel and Semi- Steel... eee 

Baseboard 

Adjustable Ceiling © 
Ventilatore ....eeeeuss 


Japanned, 
Plated 


Large egist 
oeus6 to 38x42 
Large Register 

lani4 to 88x42 ...... 


RIDGE ROLL 
Plain Ridge Roll 
. «2 15-10-5% 


Cnr. 

Galv., Plain “Ridge fe | Ro 
ated ca nceceeso%S-10% 

Globe Finals. “tor Ridge 


oeene 


Bronsed and 
4x6 a l4xi4 
Faces—Cast, 


ROOFING 
Per Square 
Best grade, slate surf. prep’d $2 80 
Best tale surfaced.......... 3 66 
Medium tale surfaced...... 2 00 
Light talc surfaced.......... 1 20 
Red Rosin Sheeting, per ton 67 60 


Sheet Metal 


No. 10, %x3/16, per gross 
No. 14, %=x%, per gross : 


SHEARS, TINNERS’ 
& MACHINISTS’ 
Viking 
Lennox Throatless 
No. 18 ..... 


Shear blades .........-....10% 
(ft. o. b. Marshalltown, Iowa.) 


..$12 00 doz. 
6 60 doz 


SHIELDS, 


No. 1 “Gem” floor 
No. 2 “Gem” wall 


SHOES 
Galv. 28 Gauge, Plain or 
corg. round fiat crimp...60% 
26 gauge round flat crimp....45% 
24 gauge round flat crimp....15% 


see 40 & 10% 
sse0e 40 & 10% 
-+-60% 


TT Tit | 
per doz. $6 60 
Winterbottom’s ...... 


STOPPERS, FLUE 


per doz. $1 10 
Gem, No. 1.... --per doz. 1 10 
Gem, flat, No. 3....per doz. 1 0@ 


VENTILATORS 
Standard 


No. 8, 


Plain annealed wire, 
per.100 Ibs. 


a oe barb wire, per 
100 1 ese. 8 
Wire vn Mag ath painted, 
12-mesh, per 100 sq. ft 
Cattle Wite-ciediupatent petite 
weight spoel, per 100 ibs. 3 
Galvanized Hog Wire, 80 rod 
spool, per spool........... 8 
Galvanized plain wire, No. 9, 
per 100 Ibs. specoce 
Stove Pipe, per stone.... 1 


eee eee ee ee eens 


WRINGERS 


each § 
each 
each 
each 
each 
each 
each 
each 


No. 790, Guarantee 
No. 770, Bicycle 
No. 670, Domestic 
No. 110. Brighton 
No. 750, Guarantee 
No. 746, Bicycle 
No. 23, Pioneer 
No. 2, Superb 


wee aunwese « 
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WORTH WHILE TOOLS 
AND MACHINES 


FOR over a century the PEXTO or- 
m 


anization has striven to give the 
anic the most value for his money. 

We receive many testimonials from 
users, telling us of the long, satisfactory 


service given by PEXTO Machines 
and Tools. 


Write for Catalog No. 25A 


Machines and Tools for the Sheet Metal 
Worker - Production Machinery for 








Foot Squaring Shesre—Silver City Pattern, the Manufacturer of Sheet etal 


mede in all practical sizes, capacity Products - Power Presses - Dies 
Me. 18 gauge iron and lighter. —Power Shearing Machines. 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U.S. A. 






















CHICAGO STEEL CORNICE BRAKES 
STANDARD OF THE WORLD SHEAR NO. 2 


THE BEST BRAKE Capacity, 1/-i . 
FOR ALL PUR- ee lick vs inch thick- 
POSES: Most Dur- or lighter. Weight, 12 
able, Easiest Oper- Ibs. 
ated, Low in Price; 
Made in All Lengths 
and to Bend All 
Gauges of Metal. 
Over 23,000 in use. 


WRITE FOR 
PARTICULARS 3 Ferees WHITNEY METAL TOOL CO. 93 Fortes 


DREIS & KRUMP MFG. CO., 7404 Loomis Street, CHICAGO — es, Se cout 





Write for Prices 















































as 





VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work therm 


VIKING SHEAR CoO., Erie, Pa. 


























50-INCH FORMING ROLL 


This Forming Roll is built in all 
Please Mention standard sizes, with our Patented 


AMERICAN ARTISAN AND ff} ofaine seca tions in 
HARDWARE RECORD ns pee 


and punches, all sises, for hand or 


When writing to advertisers Salt power. 
Write for Catalog “R” 


BERTSCH & CO., Cambridge City, Ind. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY _ 




















Acetylene (Gas) Dissolved. «' 
Prest-O-Lite Co., inc. 
New York, N. Y. 


Air Filters, 
Reed Air Filter Co., 
Louisville, Ky 
Bale Ties. 
American Stee! & Wire Co., 
Chicago, Li. 


Blewers. 
6turtevant Co., B. F., Boston, Mase 


Bol ve. 
The Kirk-Latty 


Lamson & Sessions 


Co., 
oy ene Obio 
Cleveland, Ohio 


Brakee—Bendin 
Dreis & Krump Mfg. Co., 
Chicago, Ii 


Brak 
Dreis & Krump Mfg. 
} il. 


Brass and Copper. 
Copper & Brass Research As- 
sociation New York 
Merchant 7 Evans Co. 
Philadelphia, Pa 


Cage=Gmiree. 
Oaborn Co., The J. M. & L. 
Cleveland, A Spto 


Copttnge Mates eable. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Me 
Friedley-Voshardt Co., 
Chicago, IIL 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Okio 


Parker-Kalon Corp., 
New York, N. ¥ 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg. 
eck Drafts. 
Metal Co., 
Oshkosh, Wis. 


Pe 


Ch 
Teela Sheet 


Cleaners—Furuace. 
Sturtevant Co., B. F., Boston, Mase 
Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mass. 


Clinker Tongs. 
L. J. Mueller Furnace Co., 
Milwaukee, 


Coal Chutes. 
Majestic Co., The 
Huntington, Ind 


Wis. 


roh As- 


Copper & Brass 
socia New York 


tion, 


Cornices. 
Friedley-Voshardt Co., 
Chicago, [11 
Milwaukee Corrugating Co., 
Milwaukee, Wis 
Cut-offe—Rain Water. 
Milwaukeé Corrugating Co., 


Milwaukee, Wis 


Damper Clips. 

L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Charlestown. Mass 

Diffuser—Alr Duct. 

Aeolus-Dickinson Co., 

Chicago, Ill. 

L. J. Mueller Furnace Co., 
ee Wie. 


Doors— 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Drive Screws—Hardened Metallic. 
Parker- Kalon Corp., 
364 West 13th St., New York 
Eaves Trough. 
Barnes Zinc Products Co., 


Chicago, fll. 

Berger Bros. Co., 
Philadelphia, Pa. 

Berger Co., L. D 


Philadelphia, Pa. 
Lupton’s Sons Co., vid. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee 
New Jersey Zinc Sales Co., ‘the. he.” 
New York, 
Wheeling Corrugating Co., 
Wheeling: W. Va. 
Elbows and Shoes—Conductor. 
Barnes Zinc Products Co., 
Chicago, Ill. 
Ferdinand, 
Cincinnati, 


Dieckmann Co., 


Double-Duty Mfg. Co., Aurora, Ill. 
Lupton’s . Sons 0., David: 
Philadelphia, Pa 
Milwaukee ‘Corrugating °., 
flwaukee, Wis. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Corrugating ‘'‘o 
Wis. 


Milwaukee ° 
Milwaukee, 


Fences. 


American Steel & Wire Co., 
Chicago, Ili. 


Fittings—Conductor. 
Barnes Zine Products Co., 
Ch hicago, Ill. 


Flue Thimbies. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnace pone 
Buckeye Products Co,., T 
Cincinnati, Ohte 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Milwaukee Corrugating Co., 
ilwaukee, Wis 
Pecora Paint Co., Philadelphia, Pa. 


Furnace Cement—Ligquid. 


Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans, 
A. H. Robinson Company, 
Cleveland, Ohio 
Sturtevant Co., B. F., Boston, Mags. 
Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnaces—Warm Alr. 
American Furnace Co., 
St. Louls, Mo. 
Ameripen Foundry & Furnace 
Bloomington, Ill. 
Brillion Iron Works, 
Brillion W''- 


Colburn Heater Co., Chicago, Il. 
tiorat Cuy Heater Co., 
Monroe, Mich. 
Forest City Fdy. & Mfg. Co. 
Cleveiand, Ohio 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 
Hese-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
: Coldwater, Mich. 
international Heater Co., 
Utica, N. Y. 
Des Moines, Ia. 


Co., 
Lamneek Co., W. EB. 
Ohio 


Columbus, 
Langenberg Mfg. Co., 
St. Louis, Mo. 


Keith Furnace 


Lennox Furnace Co., 
Marshalltown, wt ‘Syracuse, N. Y. 
Liberty Foundry © 

Bt. Louis, Mo 


Majestic Co., The, 
Huntington, Ind. 
Marshalltown Heater Co. 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Furnace Co., The 


Peoria, Til. 
Monitor Furnace Co. 
Cincinnati, Ohie 
Mt. Vernon Pagans & pate. Co. 
Vernon, ‘th. 
Mueller Furnace oo. L. J., 
Milwaukee, Wis. 
Co., 
Chicago, I. 
Robinson Furnace Co., A. H., 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Obio 
Standard Furnace & Supply ‘Co. * 
Omaha, 


Neb. 
St. Louls Heating Co., 

St. Louis, Mo. 

Success Heater Mfg. Co., 
Des Moines, Iowa 

Thomas & Armstrong Co., 
Lendon, Ohio 
Thatcher Co. Chicago. Ill 


Meyer 


Robinson Furnace 


*XXth Century Heating & Venti- 


lating Co. Akron, Ohio 
Utica Heater Co., Utica, N. ¥. 
Waterman-Waterbury Co., 
Minneapolis. Minn. 
Products Co., 
Dulvth, Minn. 
Akron, Ohio 


Western Steel 


Wise Furnace Co., 


Guragee— Metal. 
Milwaukee Corrugating 
penton Wis. 
The Thomas & Armstrong Co, 
Londen, Ohio 
Trachtg Brothers Co., Inc., 
“Madison; Wis: 


Gas (Acetylene) Dissolved. 


Prest-O-Lite Cé., “Inc., 
New. York, N. Y. 


Gas (Nitrogen). 
Linde Air Products Co., 
New York, N. Y. 


Gas eg 
Linde Air Peegage Ce 
ew York, N. Y. 


Glase—Wire 
Lupton’s Sons Co., David, 
Philadelphia, Pa 


Grilles. 


Diamond Mfg. Co., Wrygmies, 5 
Harrington & King aoe ng 


Co. hicago, Il. 
Hart & Cooley Co; 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicage, In. 


United States Register C 
Battle Creek, Mich. 


Grillese—Store Front. 


Tuttle & Bailey Mfg. Co., 
Chicago, 11) 


Guards—Machine and Belt. 


Harrington & King Sane 
Co., Chicago, Ili 


Handles—Boiler. 


Berger Bros. Co., 
Philadeiphia, Px» 


Hangers—Eaves Trough. 
Berger Co., L. D. 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis 
Heaters—Cabinet. 
Majestic Co., The, 
Huntington, Ind. 
Mueller Furnace Co., 
Milwaukee, Wis. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater &. 
sek onroe, Mich. 
International Heater Mo. 
Utica, New York 
Meyer Furnace Co., The 
Peoria, Ill. 


L. J. Mueller Purnace Co., 
Milwaukee, Wis. 
Standard Furnace & Supply Co., 
maha, Neb. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Hooks—Conductor. 
Berger Co., L. D. 
Philadelphia, Pa. 
Hotels. 
Fort Shelby Hotel, 
Detroit, 
Humidifiers. 
Automatic Humidifier Co., 
Waterloo, Iowa 
L. J. Mueller Furnace 
Wis. 


Milwaukee, 
Robinson Furnace Co., 
Chicago, Ill. 


Mich. 


Lath—Expanded Metal. 


Milwaukee Corrugating Co., 
Mil lwaukee, Wis. 
Machines—Crimping. 


Bertsch & Co., 
Cambridge City, 


Machinery—Cul vert. 


Bertsch & Co., 
Cambridge City, Ind. 


Machines—Tinsmiths. 


Bertsch & Co., 
Cambridge City, Ind. 
Chicago Elbow Machine Co., 
Oak Park, Il. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Ind. 


ain rabdiitows Mtg. Co. 
Marshalltown, rig 
Osborn Co., The J. M @ lL. 
Clev ana, Orie 


Peck, Stow & Wilco 
Sourthinaton Coan 
Ryerson & Son,’ Inc.; Jos, T., 


Nia Ih 
Whitney Mfg. Co., Ww.’ 
Rockford, Th 
Whitney Metal Woo! aoe. 
> Rockford, Ili 


Maing Liste. 
R. L. Polk Co., Detroit, Mich 
Ross-Gould Ce, .: St. Louis, Mo 


Metal —— ona 
Diamond Mfg: Co.; Wyoming, Pa 
Harrington & King Perforatin . 

Co., Chicago, 1): 





Miters. 
Friedley-Voshardt Co. 


Chicago, 11 
Mil k Corrugatl 
sooty Milwaukee, Whe 


Mitere—Eaves Trough. 
Barnes Zine Products Co., 
hicago, [ll. 
Lupton’s Sons Co., David, P 
- 


Philadel 
Milwaukee Conrugaties °., 
flwaukee, Wis 
Nailse—Wire. 
American Steel & Wire Co., 
Chicago, I!) 


Nickel—Zine 
Apollo Metal Works, 
La Salle, Iii. 


Nitrogen (Gas) 
Linde Air Products Co., 
New York, N. ¥ 


Urnaments—Sheet Metal. 
Friedley-Voshardt Co. 
Chicago, 11 
Gerock Bros. Mfg. Co., 
Louis, Mo 


Co., 
waukee, Wis 


st.” 
Milwaukee eckir, > 


Oxygen (Gas). 
Linde Air Products Co. 
New York, N. ¥ 


Paint... - -- 
Confors Paint Mtg. Co., Wmi, 
Trey. 
Pecora Paint Co 
“Philadelphia, Ps 


Patterns—Furnace & Stove. 
Cleveland Castings .' 
Cleveland, Oht« 
uincy Pattern Co., Quiney, I! 
edder Pattern Works. 
Troy, N. ¥ 


Pipe and ee 
Senry Furmace & y. © 


0, 
Cleveland, Ohte 
Lamneck Co., W. 


Columb Ohio 
Meyer & Bro. Ce., F., Peo m 
Milwaukee Cerrugating Co., A 
Iwaukee, Wie 
Mueller Furnace Co., 
Milwaukee, Wie 
Osborn Co., The J. M. & L. A., 
Cleveland, Obic 
Robinson Furnace Co. 
Chicago, I In 
Standard Furnace & Omaha, Ne 
Neb 


Pipe and Fi ve. 

Meyer & Bro. Coe.. Peoria, 1 

Milwaukee Corragatiag Co., 
llwaukee, Whe 


Pipe—Condactor. 
Barnes Zinc Products Co. 
Chicago, Th. 
Berger Bros. Co. 
Philadeiphia, Pe 
Dieckmann Co., inand, 


Ferd 
Cincinnat!, Obte 
Friedley-Voshardt Co. 
Chicago, m 
Lupton’s Sons Co., David 


Pitladelphte, Pe 
Coprnqueies 
Mi lwaukee, Wie 
New Jersey Zinc Sales Co., 
New York, N. 
Wheeling Corvequaeee, = 
Wheeling. W. Ve 
Wheeling Metal & Mfg. 
Wheeling, W. Va 


Milwaukee 
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electrical 
Va ‘ ELL this different Metal 
IRE —— S —" Chute: Door 





es * nails (bright 
and coated), ta ik ties i 
SURG, Siete, Spata, Sato Hise, Dados, spiings, pe 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, and | 
piano wire, round and odd-shape wire, screw stock, Home Owners | 
concrete reinforcement. Aerial tramways. | 
HE Robinson Metal 
Illustrated books describing uses, FREE mobil” wee aouen ter . 
many Sheet Metal Con- 
tractors. 
American Steel py is Wire a 
Sales Offices: Chicago, New York INSIDE AND OUT 
and All Principal Cities ae ie more economical te in- 
chute doors, it is much bet- 








ter looking and because it 


CHICAGO STEEL SLITTING SHEAR| | *“* 


FITS PERFECTLY 








LIGHT—POWERFUL quires “no” special Nttings 
DURABLE sary in the construction of 

the chute. 
Capacity 10 gauge sheets HINGE ALLOWS FULL 


OPENING 9%4x12% 
It is very attractive and 





Any Length or Width 





Flat Bars 3/16x2” high quality, yet economi- 
e eal enough to induce ready 
Weight 22 pounds sales. 
PATENT CATCH PRO- UT a Robi Metal 
Price “Wo Net VIDES EASY AND CER- P Chcskine Chaste ihepr tn your 
F. O. B. Chicago TAIN OPERATION Window Claes. Its heavy 
Write for full 4 ils, ci “ nickele nish attracts at- 
Abie neldaowe! pressed inate ot equipped with ar end prices teaay, | tonelon. 
other sheare eelling at over twice the price. “ORDER YOURS Buel to The A. H. ROBINSON COMPANY 
DREIS & KRUMP MFG.CO., 7404 Leomis St., Chicago MASSILLON, OHIO 



































Traveling East or West SOLID SAL AMMONIAC 


A restful night on beautiful Lake Erie—to or from 
Niagara Falls, will add enjoyment to your trip. 


Palatial steamers— Unlimited facilities, including large airy state- 
rooms, excellent dining room service. 


Daily May 1st to November 14th—Each Way Every Night between 


Outlasts Substitutes { 
5 to 1 


—, 
CONVENIENCE 

















Cleveland and Buffalo eee 
— p. m., arriving 7:30 a. m. ee Time) MOST 
Write for new Srecmee aie ee perween oe | : — - and Buffalo E Cc ON OMI CAL 
Connections at Buffalo for Niagara Falls, Eastern and Canadian 
points. Connections at Cleveland for Cedar Point, Put-in-Bay, —, 
Toledo, Detroit and points West. 
Our new 32- fas pepe Tourist Guide with complete information IT’S EASY 
will be mai'ed free—on request. TO GO 
.- Tickets vig C CEB Line. Your rail FARE WITH ih 
ticket on our steamers. 
\. The Cleveland and Buffalo Transit Co. SPECO 
Cleveland, Ohio —, 
WRITE 
FOR 
FREE } 
SAMPLE. | 
10 page catalog. of Books WAUKEGAN, ILLINOIS 
t page of this Soto ves by nov. » 
isn on your book 
request today. 
AMERICAN o> aarotmans AND HARDWARE RECORD 
620 South Michigan Avenue Chicago, Illinois 











When writing mention AMERICAN ARTISAN—-Thank you! 
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BUYERS’ DIRECTORY 

















Posts—Steel Fence. 
American Steel & Wire Co., 
Chicago, [il. 


Bertsch & Co., 

Cambridge City, Ind. 
Parker-Ealon 
Peck, St a wae Sa 
ec ow 
Southington. Conn. 
Ryerson & Son., Inc., Jos. 

unico, Til. 

Whitney Mfg. Co., 


Whitney Metal Too! ue fora, - 
ni . oo 
ma Rockford, TH. 


Punches—Combination Beach ané 
ker-Kal Corp., 

wien: “Le © 

Whitney Metal sont Co., 


anes Ge ockford, Tn. 
Whitney Mfg. Co., ~ ora, TL. 


Punches— Hand. 
Metal Tool nok 
Whitney e ‘00 COs m 


M Co., w A., 
Whitney Mfg. m1. 


Pattee ee 
Connors Paint Mfg. 


Co, Wm., 
Pecora Paint Co. : 


troy, N. ¥ 


Philadelphia, Pa. 


es & Ro Furnace Co., 
Mil 


Os waukee, Wis. 
serait New York, N. 


le & Bail Mfg. Co. 
Tuttle ey ate ‘ago, Il 


he Thomas & Co. 
t London, Ohio 


Le By Gas & Ceal 
Meal Stove Co., 


St. Mo. 
Thatcher Co., Newark, J. 


Raaggee— ‘ine. 
Quick Meal Stove Con Me. 


Registers—Warm Air. 
» Go. 
sce dela “Ugg 
Indianapolis, ind. 
Bart & Cooley a ° 


Majestic Co., 7, 
M & Bro. Co. ¥.. 
eyer ° 
waukee Co., 
iron oo 

On, be 
a i . ~viggpmaes Wis. 

binsom Furnace Ce., 

a Casenee, Til. 

Rock Island Register " 
Standard Furnace & Supp) .~y 
Tuttle & Bailey Mf Omahs, Heb. 
ream Btates moetates his Coicage, Ti. 
Battle Creek, Mich. 

Walworth Run wey. Co., 

eveland, Ohio 


ee 
American Wood Reppeter So. 
ymouth, Ind. 
Chicago Furnace Supply 
Seton, Ti. 
Eagiesfield Ventilator Co., 


— Ind. 
L. J. Mueller Furnace Co. 
Milwaukee, Wis. 
United States 


Battle Creek, Mich. 

ae phy EE y. 
Northwestern Stove Repair Co. 
a 


Lupton’s Sons Ce, Bere 
Milwaukee 


stown; Oblo 


fiadelphia, Pe 


iwaukes, Wis. 


Riv 
The Kirk-Latty Co. 
Cleveland, Ohio 
Lamson & Sessions C 
Cievelana. Ohio 


Ryerson & Son., Inc., Jos. 
aesade. Til. 


Roasters. 
Lalance & Grosjean M Co., 
Chi cago, Tn. 


e. 
Co. 
Cleveland, Ohio 
Cleveland, Ohio 


Bolls—Forming. 
Bertsch & Co., 
Cambridge City, Ind. 


poctag Cement. 
Connors Pain fg. Co., Wm. 


Troy, N. Y. 
Pecora Paint Co. 
Philadelphia, Pa. 


The Kirk-Latty 
Lamson & Sessions 


Roof—Flashing. 
Hessler Co., H. B., Syracuse, N. ¥. 
ting Co., 
Wis. 


Milwaukee Cot 
waukee, 


Reofing—tIron and 
American Rolling Mill Co., 
Middletown, Ohio 


Friedley-Voshardt Co., 


Chicago, I. 
Inland Steel Co., Chicago, Ill. 
Merchant & s Co., 

Philadelphia, Pa. 


Milwaukee Corrugatin 
. Milwaulkes, Wis. 


Osborn Co., The J. & L. A., 
Cleveland, Ohio 


Inc., Jos. 
Chicago, Til. 


Wheeling C ting Co., 
. Whee Sling. W. Va. 


Taylor Co., N. 2G 


Philadel _. Pa. 


Wheeling Corrugating "Co ‘we. We. 
Roofing—Zinc. 
New Jersey Zinc fee oe ey 


mart & Seoten On 
New Britain, Conn. 


Special Chemicals Co., 
Waukegan, IIL 


Metal Pattern 
8t. Louls Technical Institute, 
St. Louis, 


Schools—Warm Air H 
National Heatcraft Institute, 
Peoria, Ill. 

Louis Technical Institute, 
St. Louis, Mo. 


Ryerson & Son., 


Mo. 


St. 


Screws— 
Parker-Kalon Corp., 
3654 West 13th St., New York 


Screws—Hardened f-Tapping, 
Sheet Metal, 


Parker Kalon rt 
364 West 13th St., New York 


yy 
Harrington 7 ora’ 
Co., Chicago 
Shears—Hand and Power. 
Double-Duty Mfg. Co., 
ON aaa Ti. 
Marshalitown Mfg. 
A Iowa 
Peck, Stow & Wilcox Co., 
Southington. Conn. 
Ryerson & Son., Inc., Jos. T., 
Chicago Til. 
Unishear Co., The, New York 
Viking Shear Co.. Brie, Pa. 
Wheell Metal & Mfg. 
Wheeling, Coy. Va. 
Sheet Metal Screws—Hardened, 
Self-Tapping. 


Parker-Kalon ° 
364 West 13th St., New York 


Sheete—Black and Gal 
American Rol Mill Co., 

etown, Ohio 
Central Alloy Steel 


Inland Steel Co. ation, one 
Merchant & Eva 


Milwaukee t 0., 


Ryerson & Son., Inc., Jos. 


; uaa Chicago; TH. 
Taylor Co., 
Philadelphia, Pa. 


_ Cones” W. Va. 





Sheets—Iron. 
American Rolling Mill Co., 
Middletown, Ohio 


Central Alloy Steel fasaltion, Obie 


Merobant & Evans 
Philadetphia, Pa 
Ryerson & Son., Inc., Jos. T., 
Chicago, Til. 


Roofing—Steel—Lead Coated. 
Wheeling Metal & Mfg. Co., 
Wheel ng, W. Va. 


. 
Sheets— 
Merchant & Evans Co. 
Philadelphia, Pa. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheete—Zine. 
New Jersey ane Sales Co., 
New York, N. 


tie 


and Tiles—Metal. 


Shingles 
Milwaukee corr liwe Ce., 
Wheeling Co ay ~wg Wis. 
ee 
nee og, Va. 


Wheeling Metal & ‘& Mtg. Co, » y 
gs, a. 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwa ukee. Wis. 


Co., G. W. 


Diener Mfg. oo 
Chicago, Ili. 


Lupton’s Sons 0.01 David, 


Phi ladelphia. | Pa. 
Michigan wueneess Skylight 
Benton Harbor, Sith. 
Milwaukee rating Co., 
waukee, Wis. 


Peck, Stow & Wilcox Co., 
Southingten, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 


Double-Duty Elbow Co., 
Aurora, Iii. 
Milwaukee ting Co., 
lwaukee, Wis. 
Furnaces. 
Burgess Sold Furnace Ce, 
Clayton & Lambert Mfg. - 
Di Mfg. Co, G. W. " 
ener I , & W. 
Chicago, Ill. 
Double Blast wie. 
feago, Tl. 


Quick Meal Stove ‘C o 
St. Louls, Mo. 


Double-Duty Elbow oo Aurora, Ill 
Special Chemicals eo 
Waukegan, Iii. 


Diener Mfg. Co., G. W. tu. 
Hessler Co., H. B., Syracuse, N. ¥. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Vosharat Ce, 


Chieago, TL 
Covees Sees, Se. Sy 
St. Louis, Mo. 


hoods” Corragating “Co 
~ Fn Wis. 


Stovese—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stevese—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves and 
Quick Meal Stove fore 
St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Tacks, Staples, oe 
American Steel & Wire Co. 
Chicago, ™m 


Tinplate. 
Milwaukee Corrugating C 
Milwaukes, | Wie 
Osborn Co., The J. 


¥ & L. 
veland, *Snto 
Taylor Co., N. & S° 


Philadelphia, Pa 


Tools—Tinsmitb’s. 
Bertech & Co. 


ye Ind 
Chicago Bibow "Machine sok. - 
Double-Duty Mfg. ~~ 


Aurora, I) 
Dreise & Krump Mfg. Co., 


Chicago, 11! 
Marshalitown Mfg. Co., 
a ag rg fy Iowa 
Osborn Co., The J. M. a 
veland, Ohio 
Peck, Stow & Wilcox 
Southington. Conn 
Ryerson & Son., Inc., Jos. 


, Ill. 
Unishear Co., The 
‘New York, N.Y. 
Weies shew Oe 33. e, Pa 
ney ‘- 4 

Whe m 

Whitney Metal Tool on 
ord, Tl 


Torches. 
Burgess Soldering eae % 


Clayton & Lambert Mfs ots. fe Oe 
Diener Mfg. Co., G. = ™ 


Quick Meal Stove Co., 
St. Louis, Mo. 





Co., Cleveland, Ohio 
Ventilators. 


ASoius Dickingon Co., Chipago, Di Ti. 
Berger Bros. 


Fanner Mfg. 


Lupton's Sons Co s, Davids 
upton’s Sons 

Pa. 
Milwaukee Co craggting Bae 7 


Roya) Ventilator or eauikes, 
Philadelphia, Pa. 
Standard Ventilator Ce., 


iqueeug, Fe 
Sturtevant Co., Boston, ; 


Ventilatorse—Celling. 
Baglesfield Ventilator Co., 
Indiana 


polis, Ind 
Bart & Cooley Co., 

New Britain, Cona. 

Henry Furnace & Fdy. Co. 
Cleveland, Ohio 

Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
Lupton’s Sons Co., David, 
Philadelphia, Pa 


Wire—Electrical. 


American Steel & Wire Co., 
Chicago, Tl! 


Wire Hoops. 
American Steel & Wire Co., 
Chicago, Tl. 


Wire Rope. 
American Steel & Wire Co., 
Chicago, Ill 


Apollo Metal Works, 
dé Salle, Ill. 
Merchant & Hivans Co. 
Philadel Pa. 


New Jersey Zinc Co., 
New York, N. Y. 


Apollo Metal Works, 
La Salle, Ill. 
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WANTS AND SALES 








Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 


Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


Lightning Rods — Dealers who are 
selling Lightning Protection will make 
money b. My ag, S for our latest Fac- 
tory to Dealer ces. We employ no 
salesmen and save you all overhead 
charges. Our Pure per. Cable and 
Fixtures are endorsed by 


Write today for samples and 

rices. L. K. Diddie Company, Marsh- 
eld Wisconsin. 

For Sale—A good furnace business 
and sheet metal shop in a good live 
Ohio town of 10,000 population. Stock 
will invoice about $1,000. Good reason 
for selling. Must be cash. Address 
B-24, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, IIlli- 
nois. 19-3t 


For Sale—Sheet metal and roofing busi- 
ness in good Arkansas town of 8,000 pu- 
lation. Only shop in county. Building 
15x40 ft. Priced for quick sale. Address 
B-27, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, aoe. 

19-3t 

Attention, Mr. Furnace or Stove Man- 
ufacturer, or anyone wishing to get the 
best patent covering warm air or Parlor 
furnaces. Something that will show 
100% more efficiency than anything ever 
on the market. For information write 
W. E. Toler, Pawnee, Okla. 21-3t. 


For Sale—Sheet metal shop. Located 
in Chicago. Established 15 years. Good 
paying business. Good reason for sell- 
ing. Priced reasonable. Address—5654 
Wayne avenue, Ist Apt., Chicago, Ili- 
nois. Telephone Ardmore 4381. 21-3t. 

For Sale—Fully equipped sheet metal 
shop, and good stock of material. Must 
be sold by June 15th. John Cruze, 418 
Walnut St., Knoxville, Tennessee. 22-3t. 























AMERICAN ARTISAN 


SITUATION WANTED 


Situation Wanted — I want to make 
connections with a manufacturer or job- 
ber of steel furnaces as heating engineer 
or salesman. Have had many years’ ex— 
perience selling and know my services 
will meet your requirements. Address B- 
26, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illi- 
nois. 19-3t 











Situation Wanted—By a first-class 
sheet metal worker with twenty-five 
years at the trade as working foreman 
or Bench Hand. Can draft all patterns 
and read blue prints. Formerly from 
Washington, D. C. Address — Metal 
Worker, 313 Western Avenue, Janesville, 
Wisconsin. 21-3t 





Situation Wanted—By competent tin- 
ner and plumber. Can do anything that 
will come into small town shop. Married, 
34 years old. Also capable hardware 
clerk. State wages in first letter. Ad- 
dress—B-29, care AMERICAN ARTISAN, 
620 ‘South Michigan Avenue, Chicago, 
Illinois. 20-3t 





Situation Wanted—By an all around 
sheet metal worker, layout, assemble and 
erect in all branches. Capable of taking 
charge, work from blue prints and not 
afraid of work. 39 years of age. Good 
health. Address—B-35, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 22-3t. 





Situation Wanted—By young sheet 
metal and furnace man. Qualifications 
and experience on request. Must be 
steady position. Minnesota or Wisconsin 
preferred. Address—B-34, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 22-3t. 





Situation Wanted—By sheet metal 
worker and furnace man. 15 years at 
the trade. Married and sober. Nothing 
but ‘vear around position considered. 
State wages and hours in first letter. W. 
EB. Hull, 409 Military, Dodge City, Kan- 
sas. 20-3t 





Situation Wanted—by first-class sheet 
metal worker, warm air furnace in- 
staller, and all-around tinner. Also 
plumbing and hot water heating. Ad- 
dress B-21, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 19-3t 





Situation Wanted—As furnace installer. 
Twenty years at the business. Can also 
do sheet metal work. Address B-25. care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 19-3t 





Wanted—A partner in a paying pro- 
gressive heating business. John D. Tal- 
lan, 843 19th St., Des Moines, Iowa. 22-3t 


SITUATION WANTED 


Situation Wanted—By first class tin- 
ner and furnace man. Can do in and 
outside work. 25 years at trade. Noth-— 
ing but steady sition the year around. 
Am married and a good mechanic. Pat- 
tern draftsman. Have always worked 
in a general shop where all classes of 
work has been done, such as custom 
work and jobbing for further informa- 
tion. Address—Box 8, St. Albans, Ver- 
mont. 21-3t. 


Situation Wanted—As tinner expert 
furnace man, plumbing and heating. 40 
years of age and married. Can furnish 
best of references. Job must be steady. 
State your price of wages per week and 
particulars in_ letter. Address—B-31, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 21-3t. 


Situation Wanted—By a first class 
lumber and tinner, also furnace man, 
ave worked over 30 years at the trade. 
Am married. Want steady position the 
year around. Hardware shop in small 
town up to 3,000 population preferred. 
Please state wages. Address Box 663, 
Fargo, North Dakota. 20-3t 
Situation Wanied—Married man wants 
steady sition in sheet metal shop, pref- 
erably in west. Can make own patterns 
and install furnaces. Excellent refer- 
ences. State wages in first letter. Ad- 
dress—B-36, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Il- 
linois. 22-3t. 

















Situation Wanted—Young man _ with 
four years’ experience wants situation 
in sheet metal shop. Address—B-32, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 21-3t 


173 
TED 

















SITUATION 


Situation Wanted—In tinshop or com- 
bination tinshop and hardware store. 
Age 45. Married. Sober and good work- 
man. Good furnace man. Address B-33, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 21-—3t. 











Situation Wanted—By an all around 
sheet metal worker. Can estimate, detail 
and cut patterns. A first class workman 
inside and out Address B-28, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 20-3t 





Situation Wanted—I am an experienced 
furnace installer and sheet metal worker 
and seek employment. Am married and 
desire steady employment. For further 
information address Wm. . H. Cooke, 
1523 North 5th Street, Cedar Rapids, 
Iowa. 20-3t 





Situation Wanted—As tinner and 
sheet metal worker, also furnace man. 
Will take shop on percentage or buy in- 
terest in shop or work awhile and buy 
later on. Address 275 E. Barren Street, 
Galesburg, Illinois. 19-3t 





Situation Wanted—By a sheet metal 
worker who can work in or outside. 
Also one who understands pattern cut-— 
ting. Address—B-30, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 21-3t. 


HELP WANTED 


Wanted—Union — foreman. Must 
be first-class mechanic and all around 
tinner and sheet metal worker, who can 
read plans, layout work and manage 
large shop. Must be a sober conscien- 
tious worker. A-l references required. 
Address—Wm. A. Tipton, Inc., 4948-50 
Easton Avenue, St. Louis, Missouri. . 

21-3t. 














Wanted—Union shop foreman. Must be 
first class mechanic and all around tinner 
and sheet metal worker, who can read 
plans, layout work and manage large 
shop. Must be a sober, conscientious 
worker. A-l references required. Ad- 
dress Wm. A. Tipton, Inc., 4948-50 Easton 
Avenue, St. Louis, Missouri. 20-3t 





Wanted—A plumber to take an interest 
in a business. Plenty of work to start 
with. New water system installed in 
town. A small capital required but not 
necessary if a willing worker. Can start 
at once. Year around proposition. Wire, 
if interested. 8S. W. ceby, Mackinac 
Island, Michigan. 20-3t 





Wanted—Sheet metal workers for gen- 
eral sheet metal work, furnace work, 
roofing, etc. State experience. Brouillet 
Sheet Metal Works, 271 Iowa St., Du- 
buque, Iowa. , 20-3t 














APOLLO NICKEL ZINC sheets from you. 


out sales letters with samples of 


pul a sheel in your window. 
Send the coupon for full details. 


APOLLO METAL CO., LA SALLE, ILL. 








PURE NICKEL SURFACE NON-RUSTING SHEETS 


For Table Tops at Summer Homes, Camps, Etc. 





RIGHT now folks are putting their summer cottages 
into shape—The women folks will “‘be at the lake” all 
week and such jobs as they can do will be done by them. 
APOLLO NICKEL ZINC makes the finest kind of table top and if 
they only about it there would be many in your territory buying 


And if you will cooperate with us they will know about it. 

We are h APOLLO 
NICKEL ZINC to your prospects tellin them all about it— 
All you have to do is stock APOLLO NICKEL ZINC and 


Send me a sample of APOLLO NICKEL ZINC and full details about your ad- 
vertising letters which will send buyers to my shop. 


APOLLO NICKEL 
ZINC is easy to 
























When writing mention AMERICAN ARTISAN—Thank you! 
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HELP WANTED 





Ww ranted— Two good | sheet meal work- 
ers familiar with slate and tile work; 
also want young sheet meal worker as 
outside foreman and salesman. Give 
experience and full particulars. Ad- 
dress B-22, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 19-3t 


Wanted—Experienced foreman able to 
handle forty to fifty men in sheet metal 
forming department and assembling for 
steel refrigerators; some pattern work. 
Give references. Illinois Refrigerator Co., 
Morrison, Illinois. 20-3t 








Wanted—An Illinois Licensed Journey- 
man plumber. Must be able to do hot 
water and steam heating, also be able 
to take charge of job. Non-union. E. V. 
Schmidt Plibg. & Htg. Co. 102 Main 
street, Dundee, Illinois. 21-3t 





Wanted — Furnace Salesman, experi- 
enced in Warm Air Heating. Permanent 
position for right man. References. Write 
or call. H. O. Puff Furnace Co., Inc., 
Springfield Gardens, L. L, New za 

-st. 


_ TINNERS’ TOOLS 
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SPECIAL NOTICES 


May 28, 1927 


SPECIAL NOTICES 








The Rate for Special Notices 
displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg., WASHINGTON, D. C. 
SITUATION WANTED 


To represent a Stove or Furnace 
Manufacturer in Wisconsin and upper 
Michigan. Can furnish references. 
Know about all the dealers. Address 
W-22, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 21-1t. 

















For Sale—Tinners’ machines and tools. 

1 set of forming rolls with patent com- 
pensating gear, 1 stove pipe folder, 1 tin 
solder, 1 crimping and beading machine, 
1 wiring machine, 1 turning machine, 1 
beading machine, 1 burring machine, 1 
grooving machine, 1 bench plate, 1 dou- 
ble seaming stake, 3 all Peck Stow ma- 
chines, latest and best, some almost new. 
First check for $125.00 gets the lot. Ad- 
dress—Oscar Syren, Hayti, South Dae. 
-3t. 





For Sale—One P.S.&W. adjustable 
barfolder 20”, good as new, and cost $45.00 
new, $20.00 cash. Also one P.S.&W. 
20” gutter beader with adjustable clamp 
body that releases rod when bead is 
formed, $5.00. Address—J. W. Strain, 
114 West 2nd Street, Sedalia, ss 

—3t. 





Wanted—A ten foot electric city half 
round gutter former with four, five and 
six inch rolls, and beading rolls. Combi- 
nation beader and former only. Address 
—-B-33, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicaga — 

- § 





For Sale—A full set of tinners’ tools 
excepting brake, all in A-1 condition, 
including work bench. Invoice $681.46. 
Price for cash, $150; also some Caloric 
furnace parts; Alamo light plant. R. 
W. Tyler, 44 White Court, Canton, Illi- 
nois. 19-3t 





Wanted—One only used 8 cornice 
brake. Price right for cash. Lee W. Pan- 
ney, Box 26, Camden, Michigan. 











Manual of Automotive poe Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 illus- 
trations showing actual construction and 
repairing a bi In a condensed 
manner some 
swers to questions are given. 
oughly practical as both a::thors are men 
of wide experience in be work. F_ 
in large, easy to read oo 
6%x9 inches. Price $2.5 mS from 
Book Dept., AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 





Exhaust and Blow Piping, by - 
Exhaust and Blow Piping has 
unusually big demand. 7 fresh ‘supply ts 
now off the press and is in our han 
immediate delivery. 
treaties on the planning, cost, estimation 
and installation of fan piping in all its 


It has an invaluable 


branches giving all necessary guidance 
in ae seg Me gone ee con- 
struction pag x! res. 
Cloth, $2.00. Ord —_ peck te t., 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Ilinois. 


WANTED 
Experienced Parlor Furnace Sales- 
Must have 
successful record in this line. The 


man wanted for Ohio. 


Waterman-Waterbury Company, Min- 


neapolis, Minnesota. 21-2t. 


WANTED 
We are in need of two managers 
and three salesmen to sell Round 
Oak furnaces. Call or write, 711 
South Wells Street, Chicago, 
Illinois. Round Oak Heating 
Company. 22-1t. 


WANTED 
A RETAIL FURNACE SALESMAN 
who knows the Standard Code, who 
can make his own layouts and best 
of all, who can SELL good Warm Air 
Heating Systems and get the money 
for them. To such a man with a car, 
we offer a salary and bonus and 
position is open now. The opening is 
just a few miles from Chicago. Call 
Fairfax 8750, Chicago, or write to W-21, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 21-3t. 








Installations ! 


Write for prices today 


AREX COMPANY “,sicxto* 


SITUATION WANTED 


I am interested in a new opportunity 
with a manufacturer of hardware, 
sheet metal or furnace fitting and sup- 
plies, as I have resigned my position as 
general traveling sales representative 
with Charles Johnson Co., Inc. Address 
F. G. Carpenter, 6978 Greenview Ave., 
Chicago, Illinois. 22-2t 


WANTED 
SALES MANAGER 


for prominent furnace manufacturer of 
Northern Ohio. The man that is 
wanted must be able to take complete 
charge of salesmen and direct sales. 
Salary to be commensurate with 
ability and high enough to attract man 
of high caliber. Please do not reply 
unless you are in a position to qualify 
Address W-18, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 





20-3t. 


FURNACE SALES MANAGER 


Want a manager who understands 
the furnace business from A to Z and 
can show us proof of past success by 
sales records, etc. Drawing account 
$75.00 weekly and bonus. Address 
W-26, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 22-1t. 


STATE 
REPRESENTATIVES WANTED 


to handle complete line of furnace 
fittings for one of the oldest and best 
established firms in the country. 

We want men in all the Northern, 
Southern and Western States to rep- 
resent us either exclusively or in con- 
junction with some hardware or sheet 
metal line. 

Experience in furnace fittings not 
necessary, but acquaintance with trade 
would be very helpful. Give full de- 
tails in first letter. 

Write at once to W-8, care AMERI.- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 10-3t. 











FOR SALE 
New Mueller, Milwaukee furnaces. 
No. 240, 20” tubular $45.00. No. 363, 
21” return flue type $39.00. No. 372, 
24” $52.00. Net F. O. B. Hammond. 
H. M. Maginot, 174 Fayette St., 
Hammond, Indiana. 22-2t. 


SITUATION WANTED 


To represent a Sheet Metal Manu- 
facturer, and call on tin shops, sheet 
metal workers, furnace shops and job- 
bers of sheet metals. Can furnish ref- 
erences. Know the trade in Wiscon- 
sin and Upper Michigan. Address 
W-23, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 21-1t. 








When writing mention AMERICAN ARTISAN—Thank you! 











May 28, 1927 


A New Book on Warm 
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Chapter Headings 


. Historical. 
. Typical Gravity Pipe Warm-Air 


Systems. 


Types of Warm-Air Furnaces. 
Details of Furnace Construction. 


Heat Losses. 


Effect of Register-Air Temperature, Leader 


AMERICAN ARTISAN 


Air Heating 


Just off the Press—Now ready for you 


T IS the book that thousands have been asking for 
—a book on Warm Air Furnace Heating that is 
UP-TO-DATE—a book that covers every phase of 


the subject giving exact data based on research work. 


Whitten by A. M. Daniels. 


Here is the book that will enable both the experienced 
furnace man and the student to obtain a working 
knowledge of up-to-date scientific warm air furnace 
heating. 

Read over the Chapter Headings—notice the complete 
treatment of the subject. 


Many tables are included and some big labor savers in 
calculating pipe sizes—also many diagrams. 


450 pages, 7x9 inches 


Heating Bound in semi-flexible 


imitation leather-- 


Stamped in gold-- 


Area and Size of Wall Stack Upon Heating 


Effect Produced. 


and Hot Water. 
Gas Warm-Air Heating. 


. Oil-Burning Warm-Air Heating. 
. One-Pipe Furnace Heating Including Modi- 


fications. 
Hot-Water Supply. 
Leader Pipe Sizes. 


. Forced-Air Furnace Heating. 
. Coal as Fuel. 

3. Pipe and Fittings. 

Warm-Air Registers and Cold-Air Faces. 


. Insulating Coverings and Their Effect Upon PRICE $5.00 POSTPAID 


Leader and Wall Stack Operation. 

. Casing Diameter vs. Furnace Capacity. 
. Air Supply to Furnace. 
. Furnace Capacity and Rating. 

. Register Grilles vs. Plant Capacity. 
. Chimneys and Flues. 
. Humidity. 

. Evaporating Pans. 

. Combination Heating Systems—Warm Air 





Send in your 
order toa Ly 


Pegs ee eee eee ee ee ee Se BD wee 
AMERICAN ARTISAN, 
620 So. Michigan Ave., Chicago, Ill. 


Enclosed find $5.00 for which send me WARM AIR FUR- 
NACE HEATING by A. M. DANIELS. 

10% discount allowed on book and renewal subscription 
if ordered together. 


oe ee me ee, 
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AMERICAN ARTISAN 


EASIER because Parker-Kalon Hardened 
Masonry Nails are hammered into brick, mortar, 


concrete, etc. like ordinary nails are hammered 


into wood. 
QUICKER because you don’t have to 


drill holes for them (except when you use them 
in tough concrete or the like). 


CHEAPER because Hardened Masonry 


Nails cost less than expansion bolts, flashing 
hooks, etc. and also because they are easier to 
use. In most cases, they save you the time and 
labor that drilling requires, to say nothing of 
the cost of drills, screws, etc. 


Thousands of sheet metal workers are saving 
time, labor and money by using these unique 
Nails for fastening gutter and leader; attaching 
cornices, flashings, etc.; hanging ventilating pipes 
and ducts and for dozens of other jobs. You, 
too, can use them advantageously. 

They are made in three sizes: 3/16”x 1”, 1/4” x 

1-1/2” and 1/4”x 2” and are furnished in an 

electro-galvanized finish. Packed 100 of a size in 

a box, or in bulk, in kegs, 


PARKER-KALON CORPORATION 
354 West 13th Street New York, N. Y. 





Other 
PARKER-KALON 
Time-and-Labor- 
Saving 
PRODUCTS 





PARKER-KALON 
Hardened Self-Tapping 

SHEET METAL | 
SCREWS 


(Patented) 


aay 


Used by more than 35,000 

Sheet Metal Workers in 

place of stove bolts, rivets, 

etc., for joining sheet metal 

and making fstenings* to 
sheet metal. 


PARKER-KALON 
| DAMPER QUADRANTS 
(Patented) 


Conceded to be thesimplest, 
neatest and most efficient 
device for controlling dim- 
pers in hot and cold air 

ducts, blow pipes, e:c. 


| 
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Ihe only Nail expressly designed 
| _foruse in brick,mortar, concrete, etc. 
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